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important information

for new registrations
on the day of auction prior to bidding you MUST…

•  Register to bid and receive a bidding number

•  Provide 2 forms of acceptable proof of ID (one photographic and one proof of address per person)

•  Provide proof of deposit

PERSonaL iDEnTiFicaTion
(FULL LiST aVaiLaBLE iF REQUiRED)

•  Current signed passport

•  UK full driving licence

•  Inland revenue tax notification

•  Firearms certificate

EViDEncE oF aDDRESS

•  Utility bill (within last 6 months)

•  Local Authority council tax bill

•  Bank/building society statement (with current 
address)

•  Most recent mortgage statement

•  UK full driving licence (if not already provided)

(Please be aware you will not be able to bid without this documentation, this is a legal requirement under 
Money Laundering Regulations)

If you have already registered and provided ID and proof of deposit you will be required to check-in at the 
registration desk with your registration number to receive a bidding number

Money Laundering Regulations
In order to bid you must have a bidding number.

ALL buyers MUST provide TWO forms of identity
(one from each list)

Personal identifi cation
• Current Signed Passport
• UK Full Driving Licence
• Inland Revenue Tax Notifi cation
• Fire Arms Certifi cate

Evidence of address
• Utility Bill (within last 6 months)
• Local Authority Council Tax Bill
• Bank/Building Society Statement 

(with Current Address)
• Most Recent Mortgage Statement
• UK Full Driving Licence (if not 

already provided)
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Auction venue & calendar

Sandy Park Conference Centre
Sandy Park Way,
Exeter EX2 7NN
Exeter offi ce
Tel: 01395 275691

DoubleTree by Hilton
Sheffi eld Park, Chesterfi eld Road South, 
Sheffi eld S8 8BW
Sheffi eld offi ce
Tel: 0114 254 1185

Crowne Plaza
2 St Nicholas Place, Pier Head, 
Liverpool L3 1QW
Liverpool offi ce
Tel: 0151 207 6315

Parc y Scarlets, Llanelli Sa14 9UZ

DiREcTionS BY caR
From the West: Leave the M4 at Junction 48. Turn right at the 
junction on to the A4138 signposted Llanelli. Stay on the A4138 for 
approximately 3 miles until you reach the traffi c lights with a Premier 
Inn on your left, turn left immediately after the hotel following the 
Stadium parking signs.

From the East: Leave M4 at junction 48. Turn left at the junction on to 
the A4138 signposted Llanelli. Stay on the A4138 for approximately 
3 miles until you reach the traffi c lights with a Premier Inn on your 
left, turn left immediately after the hotel following the Stadium parking 
signs.

Auction programme 2019
aUcTion DaTES

Wednesday 17th July

Thursday 26th September

Wednesday 27th November

auction closing Date
28th February 2019 29th January 2019
25th april 26th March
27th June 21st May
5th September 6th August
24th october 24th September
11th December 12th November

auction closing date
6th March 2019 1st February 2019
1st May 29th March
4th July 31st May
18th September 16th August
30th october 27th September
17th December 15th November

auction closing date
14th February 2019 18th January 2019
28 March 1st March
15th May 19th April
11th July 14th June
12th September 16th August
31st october 4th October
12th December 15th November

24 auctions a year at 4 locations
Properties offered across the UK from our partner auction houses.

Our coverage is our strength

SHEFFiELD LiVERPooLEXETER
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Welcome…
A very warm welcome to Parc Y Scarlets and our 
second auction of 2019. This catalogue is exciting 
with such a wide variety of properties geographically 
spread out through the South West Wales area. 
There are three more auctions to come, July, 
September and our final auction in November. 

One of the most common questions we get asked is 
at what time will a Lot will be offered for sale? There 
is no 100% accurate answer we can give to this as 
the auction is in the hands of the bidders. We can 
help though – the auction generally starts on time 
which is normally 3 pm. There is an introduction, 
guidance from the auctioneer, the rules of the auction 
are announced and then we start on Lot 1. By the day 
of the auction there may have been some properties 
deferred or withdrawn from the auction primarily 
because some legal issue has not been resolved in 
time. Each lot is unique in its timescale ranging from 
a couple of minutes to sometimes ten minutes, as an 
indicator we tend to sell an average of fifteen lots in an 
hour so if Lot 1 is sold at 3.20 pm Lot 10 will normally 
be around 4 pm but this could vary 15 minutes each 
way or even more! We just cannot guarantee the time 
that a particular Lot will be offered for sale, the safest 
way is to turn up at the venue before the auction 
starts to check the legal pack, enjoy the atmosphere 
of the auction and wait until the property that you’re 
interested in is offered by the auctioneer.

Our March 6th auction was a great success, we put 
forward 21 lots and were delighted with 20 selling 
giving us a 95% success rate, and raising just short 
of £12 million in sales with an average price achieved 
over the guide for our sellers of 28%. 

We strongly believe that auctions are a good indicator 
of market confidence and despite the gloomy 
predictions and (promise we won’t go on about it!) the 
Brexit issue we believe that down here in South West 
Wales there is a ‘whatever will be will be’ attitude and 
we just roll up our sleeves and get on with life. Whether 
we are in or out of Europe people still need a roof over 
their heads and there also many different reasons why 
people need to sell their properties so why delay? 

We were delighted to receive 2018 auction figures 
from Essential Information Group (EIG) who collect 

auction data nationally and our results for 2018 are 
ones that we are proud of. We sold more properties 
by auction in the SA post code than any other agent 
in the UK and were 2nd in the whole of the UK for 
percentage sold where more than a 100 lots were put 
up for sale. 100% is fairly easy enough if you only put 
up say 3 lots but our rate for 2018 stood at 89%. 

If you are thinking of purchasing a property by auction 
then you need to be aware that you are responsible 
for insuring the property on the exchange date so 
please make sure that you have made arrangements 
for this.

If you are thinking of selling then we would be 
delighted to arrange for one of our qualified Branch 
Managers to call and discuss the sale with you. 
Genuine local expertise is essential in obtaining the 
best price for the property. 

Selling by auction is not for everyone, but what 
makes a good auction property can depend on a 
number of factors, but usually falls into the categories 
of location, condition and price. Properties that need 
modernisation are often sold under the hammer along 
with properties that are difficult to value. Selling by 
auction gives total transparency, an opportunity for 
everyone to bid. Once the hammer falls there is an 
exchange of contracts so if you are bidding, please 
make sure that you have funds available to complete 
the sale normally 28 days after exchange of contracts.

We would like to take this opportunity to thank all of 
our sellers for their kind instructions and the support 
that we have received from local solicitors in putting 
forward entries and preparing the legal packs.

Please be advised that our legal packs are available 
online and on the day of the auction they will be 
available for inspection approximately an hour prior 
to the start of the auction at 3pm. It is important that 
you do check the legal packs before the auction as 
there could be changes, additions, and updates right 
up to the start of the auction.

Best wishes and good luck.

Richard Emanuel & Bethan Edmund-Harper 
Directors
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Auction tips
Whether you are a seasoned auction purchaser or thinking of buying for the first time, different agents 
have varying ways of organising their auctions so here are some tips to making the John Francis 
experience as easy as possible.

Registration
This should be done at any of our 
Offices before the Auction takes 
place. To receive a registration 
number we would ask you to 
provide 2 forms of acceptable 
proof of ID (one photographic and 
one proof of address per person) 
at one of our Offices along with 
proof of funds. Please remember 
your registration number is not 
your bidding number, please 
collect that on the day.

Proof of funds
•  copy of your bank statement or
•  copy of building society 

statement or
•  mortgage offer or

•  bank reference letter or
•  banker’s draft

Telephone/Proxy Bidding
If you are unable to attend the 
Auction in person then that does 
not mean that you cannot buy the 
property on the day. You can either 
bid by telephone or arrange for 
somebody else including a John 
Francis representative to bid on 
your behalf. Proxy and telephone 
bidding forms are available on the 
Auction section of our website 
www.johnfrancis.co.uk and should 
be downloaded, filled out and 
taken to one of our Offices when 
you register as above. Please 
note that additional information is 

also required including a deposit 
cheque so please ensure you 
make these arrangements well in 
advance of the Auction date as the 
day of the Auction may be too late!

aTTEnTion aLL PRoPERTY 
SELLERS
If you have a property for sale 
or you are thinking of selling and 
think that an Auction may be the 
way forward for you then please 
contact any of our Offices who will 
be more than happy to give you 
some advice as to the best way 
to sell your property and what is 
involved by selling by Auction.

Entries now being taken for our 
17th July 2019 auction

Please contact our nearest offi ce.

PLEASE REMEMBER…
Buying at auction is a contractual commitment. It is 
advisable to consult a solicitor prior to auction regarding 
legal documentation.
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Auction information
The catalogue Details of the property and 
land to be sold are set out in our catalogue. 
All lots are sold subject to Special Conditions 
of Sale. It is important that prospective 
purchasers satisfy themselves as to the 
location, boundaries, condition and state of 
the lots before the auction.

Plans, Maps and Photographs The plans, 
maps and photographs published on our 
website and in the catalogue are to aid 
identification of the property only. The plans 
are not to scale.

Energy Performance certificates (EPcs) 
Where required we include EPC ratings with 
full details and on the lot page within our 
catalogue. When available EPC graphs can 
be viewed online at www.johnfrancis.co.uk

Guide Prices The guide price is given to 
assist buyers in deciding whether or not 
to pursue a purchase. It is usually, but not 
always, the provisional reserve range agreed 
between the seller and the auctioneer at the 
start of marketing. As reserves are not fixed 
until up to the day of auction, guide prices 
may be adjusted. Any changes in price 
guides, for whatever reason, will be posted 
on our website and in our auction room 
as an “addendum of sale”. Guide prices 
can be shown in the form of a minimum 
and maximum price range within which the 
reserve will fall or as a single price figure. 
Where a single price is quoted, the reserve 
will fall within 10% of the guide. The guide 
price is not the reserve price and both guide 
price and reserve price can be subject 
to change up to and including the day of 
auction.

Reserve Price The reserve price is the 
seller’s minimum sale price at auction. It is 
the figure below which the auctioneer cannot 
sell. The reserve price is not disclosed and 
remains confidential between the seller and 
auctioneer. Both the guide price and reserve 
price can be subject to change up to and 
including the day of auction.

The Legal aspect Buying at auction is a 
contractual commitment. Before bidding on 
a lot at the auction it is advisable to consult 
a solicitor regarding the General and Special 
Conditions of Sale, the local authority search 
and other legal documentation.

Pre-auction Sales Offers made on property 
included in this auction may be accepted 
by the vendor prior to the auction. If you 
are intending to bid at auction for a specific 
lot, we recommend that you keep in contact 
with the Auctioneer’s office.

attending the auction It is always wise to 
allow sufficient time to get to the auction. 
Legal packs for most of the properties will 
be available for inspection. It is important 
you read these and the final addendum/
alteration list which will also be available as 
any purchase with be subject to these.

Bidding by Proxy or Telephone if you 
are unable to attend the auction you are 
invited to contact us to discuss special 
arrangements for bidding by proxy or 
telephone. A pre-auction bidding form 
and conditions can be downloaded from 
the ‘Proxy/Telephone Bidding’ page located 
within the auction section of our website or 
from our catalogue. This can be used if you 
want a member of our auction team to bid 
for you but equally should be used if you 
intend using someone else as this protects 
you and that person’s position!

Bidding Each property will be offered 
individually by the Auctioneer. Ensure that 
your bids are clear and noticed by the 
Auctioneer. If you are successful in bidding 
for the property you will be approached by a 
member of John Francis staff who will guide 
you to the legal desk for the signing of the 
contract and payment of deposit and buyer’s 
premium.

Proof of identification In order to abide 
by Money Laundering Regulations all 
buyers will be required to provide proof of 
identity prior to signing of the contract. If 
purchasing on behalf of a company you will 
also need to provide proof of your position 
within the company on a company letterhead 
and a copy of the company’s Certificate of 
Incorporation.

Solicitor’s Details If you are a successful 
purchaser at auction you will need to provide 
us with the name, address and contact 
details of the solicitor who will be acting for 
you in your purchase.

Deposit If you are successful in purchasing 
at auction you will be taken to the legal desk 
to sign the Memorandum of Sale and asked 
to pay a deposit of whichever is the greater 
of either 10% of the purchase price or 
£2,000. Payments can be made by cheque 
or card. Cash payments will not be accepted. 
Please note that should your deposit cheque 
need to be represented the processing 
charge of £60 incl VAT will be charged by 
deduction from the deposit.

The contract The Memorandum of Sale 
will be signed in duplicate. One copy will be 
signed by you and the other by the seller 
or the seller’s representative. We will send 
a copy of the signed contract and legal 
pack to your solicitor following the auction. 
Completion usually takes place 28 days after 
the auction day with the actual completion 
date for each lot disclosed at the auction.

insurance Please remember that buyers are 
legally responsible for insuring a property 
from the date of exchange of contracts.

Viewing It is usual for auction properties 
to be viewed as block viewings with other 
parties. Please note that due to the nature 
and condition of auction properties we 
highlight potential risk with viewing such 
properties and advise all to proceed with 
caution and take necessary requirements to 
ensure their own safety whilst viewing any 
lot. Viewings are conducted entirely at your 
own risk, these properties are not owned or 
controlled by John Francis and we cannot 
be held liable for loss of injury caused while 
viewing or accessing any lot. It is prudent for 
you to bring ladders if you wish to inspect 
lofts and torches as often electricity will be 
cut off at the property.

Disclaimer Particulars on the website 
and within our catalogue are believed to 
be correct but their accuracy is not 
guaranteed. Prospective purchasers are 
advised to make their own enquiries from the 
appropriate authority for any aspect relating 
to the property. All measurements, areas 
and distances provided are approximate and 
interested parties are advised to check them.

Buyer’s Premium There is a £500 plus 
VAT (£600 including VAT @ 20%) buyer’s 
premium on each lot purchased (unless 
stated otherwise in the property description). 
A VAT receipt will be issued after the auction. 
We strongly recommend all purchasers 
check the special conditions of sale as other 
fees may also apply to individual properties.

all properties are sold under the common 
auction conditions and can be viewed on 
our website or in our catalogue
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News

General News
Firstly, congratulations to the Welsh Rugby team on 
an amazing 6 Nations tournament winning the final 
game against Ireland with a clinical display. Warren 
Gatland leads the team to the World Cup in the 
autumn and we wish them all the best. Pob lwc bois!

Politically the last few months have been carnage 
yet the market in South West Wales has remained 
remarkably stable, though understandably more 
people are holding off putting their property on the 
market until the dust settles. The market is relative 
and no property is immune whether you are selling 
or buying, if the market is buoyant the likelihood is 
that you buy in in a buoyant market and vice versa. 
One encouraging sight is that there are more first time 
buyers entering the market, whether this is because 
renting is more difficult and has no return or that 
there are fewer buyers out there in particular against 
stock that for many years has attracted investors so 
there is less competition is difficult to say but first time 
buyers are taking advantage at the moment and this 
is helped by some attractive finance deals on offer.

At John Francis we have been able to invest in a new 
office in Cardigan, renewed our sponsorship deal with 
the Scarlets as well as signing a deal with Swansea 
City at the Liberty. Local sponsorship is vitally 
important to us as we believe in local communities 
with many of our staff well involved in raising funds for 
local and national charities. 

On the marketing side our ability to promote 
properties via our association with J D Wood 
(London) is working well. Linking to this is a product 

that is gaining popularity with us, our unique 
Enhanced Marketing Packs – as well as our normal 
marketing for a nominal fee of £149 upfront we are 
able to arrange a photographer, enhance the photos, 
a Premium Listing on Zoopla that makes the property 
stand out from the crowd, floor plan and a property 
video. For our high end instructions we will also 
include our marketing in association with J D Wood 
and stand out gloss sales particulars. 

The market year to date has been difficult to read 
in the short term but looking at activity and results 
on a monthly basis we are pleased with our results 
in what are challenging times. We are sure that we 
speak for most businesses that certainty is what we 
want so that we can plan ahead. That said we also 
believe that given the ripple effect of the economy, the 
variation of properties available, the lifestyle on offer 
there will be no major change in the property market 
in South West Wales. Whether you are downsizing, 
upsizing, selling for a loved one, relocating for 
job, family reasons or for any other reason have 
confidence that there is a buyer out there, we will 
find them and there is a property there for you to buy 
on – the leap of faith is a big one but we will help you 
through the process. 

Finally, we are absolutely thrilled that 3 of our 
sales offices have been nominated for the final of 
the ESTAS awards, some say this being the most 
prestigious awards for Estate Agents. Our 3 offices, 
Llanell i, Cardigan and Ammanford have been 
shortlisted down to the last 25 from a list of 4000.
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Auction results 6th March 2019
LoT 1 123 Heol Y Garn, Garnswllt, Ammanford SA18 2RP SoLD  £95,000

LoT 2 White Gables, 16 Heathfield Road, Pontardawe SA8 4LQ SoLD  £108,000

LoT 3 7 Ty Helyg, Tywyn, LL36 0TD SoLD  £46,000

LoT 4 11 Maes Y Coleg, Llandovery SA20 0HS SoLD  £137,000

LoT 5 Bishops Mill, Castell Pigyn Road, Abergwili SA31 2JH SoLD  £170,000

LoT 6 Furzeland Bungalow 2, Ilston, Swansea SA2 7LQ DEFERRED UnTiL FURTHER noTicE 

LoT 7 1 Hubberston road, Hubberston, Milford Haven SA73 3PR SoLD  £42,500

LoT 8 17-19 Dillwyn Street, Swansea SA1 4AQ SoLD  £96,000

LoT 9 Bryn Newydd, Llanybydder SA40 9TY SoLD  £94,000

LoT 10 56 Sterry Road, Gowerton, Swansea SA4 3BW WiTHDRaWn PRioR To aUcTion

LoT 11 106 Llandeilo Road, Upper Brynamman, Ammanford SA18 1BG SoLD  £70,000

LoT 12 Y Ffynnon, (Former The Mole Inn), 43 Heol Twrch, Lower Cwmtwrch, Swansea SA9 2TD DEFERRED UnTiL FURTHER noTicE

LoT 13 13 Fairview, Johnston, Haverfordwest SA62 3QD SoLD  £61,500

LoT 14 Pengraig, Pentrecourt Road, Llandysul SA44 5AS SoLD  £100,000

LoT 15 Approx 33 Acres of Land at Abergwili, Carmarthen SA31 2JD noT SoLD 

LoT 16 Golden Grove, 16 High Street, Llandybie, Ammanford SA18 3HX SoLD  £93,000

LoT 17 10 Penallt Road, Llanelli SA15 1HF SoLD  £55,000

LoT 18 Cottage & 2 Plots, East Williamston, Tenby SA70 8RT DEFERRED UnTiL FURTHER noTicE

LoT 19 Troedybryn, Llanybydder SA40 9RP SoLD  £119,000

LoT 20 10 Gynol Road, Cwmllynfell SA9 2GX SoLD  £52,500

LoT 21 5 Heatherslade Close, Langland, Swansea SA3 4HP SoLD PRioR

LoT 22 1043 Llangyfelach Road, Tirdeunaw, Swansea SA5 7HY SoLD  £150,000

LoT 23 Hendre Fawr, Garnswllt, Ammanford SA18 2SF SoLD  £154,000

LoT 24 Flat 10 Sussex Row, Llanion Park, Pembroke Dock SA72 6DF SoLD aFTER

LoT 25 9 Walter Road, Ammanford SA18 2NH SoLD  £75,000

Please remember that buyers are legally 
responsible for insuring a property from 
the date of exchange of contracts i.e. the 
moment each lot is sold.

If you require assistance over these 
arrangements please speak to a member 
of John Francis staff.
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Order of sale 16th May 2019
1 Tancastell, Llanddewi Brefi, Tregaron, SY25 6SB £30,000–£35,000

2 50 Pheasant Road, Trebanos, SA8 4DP ciRca £150,000

3 Rose Cottage, New Hill, Goodwick, SA64 0DR ciRca £100,000

4 49 Aneurin Way, Sketty, Swansea, SA2 8NP £80,000–£90,000

5 846 Llangyfelach Road, Treboeth, Swansea, SA5 9AX ciRca £35,000

6 10 Sterry Road, Gowerton, Swansea, SA4 3BR ciRca £70,000

7 90, Eaton Road, Brynhyfryd, Swansea, SA5 9JH ciRca £60,000

8 62, Woodcote, Killay, Swansea, SA2 7AY £125,000–£130,000

9 Llainddu, Blaenffos, Boncath, SA37 0HU £140,000–£150,000

10 18 Heol Y Gors, Townhill, Swansea, SA1 6SA £50,000–£55,000

11 The Old Stables, Angle Village, Angle, Pembroke, SA71 5AT £80,000–£90,000

12 Residential Development 44/46 Treforis, Betws, Ammanford, SA18 2RA £20,000–£25,000

13 Residential Development 45/47 Treforis, Betws, Ammanford, SA18 2RA £20,000–£25,000

14 Anchor House, Dinas Cross, Newport, SA42 0XQ £110,000–£120,000

15 Glannau, Llechryd, Cardigan, SA43 2NU SoLD PRioR

16 Workshop & Plot, Dolgran, Pencader, SA39 9BY £50,000–£60,000

17 2 Teifi House, Adpar, Newcastle Emlyn, SA38 9EE £90,000–£95,000

18 Alltmai Cottage, Llanfarian, Aberystwyth, SY23 4NN ciRca £50,000

19 Pony Paddock, Dolgran, Pencader, SA39 9BY £8,000–£10,000

20 The Old Pool, Upper Chapel Hill Farm, Templeton, SA67 8SQ £110,000–£130,000

21 444 Carmarthen Road, Cwmdu, Swansea, SA5 8LN £50,000–£55,000

22 Canary House, Lon Wesley, Llandysul, SA44 4QN ciRca £120,000

23 9, William Street, Cardigan, SA43 1EL £65,000–£70,000

24 Flat 6 Derutzen, Market Street, Narberth, SA67 7AX £30,000–£35,000

25 15, Chemical Row, Godrergraig, Swansea, SA9 2DH ciRca £30,000

26 Erw Fach, Rhandirmwyn, Llandovery, SA20 0NY £10,000–£15,000

27 Lily Cottage, Angle Village, Angle, Pembroke, SA71 5AT £90,000–£100,000

28 17, Approach Road, Manselton, Swansea, SA5 8PD £70,000–£80,000

29 12, Francis Street, New Quay, SA45 9QL ciRca £150,000

30 Gelligynnar Isaf, Velindre, Llandysul, SA44 5XW £155,000–£165,000

31 34, Shakespeare Avenue, Milford Haven, SA73 2JL £25,000–£30,000

32 27, Wimmerfield Crescent, Killay, SA2 7BU £150,000 - £160,000

33 Penybont Cottage, Star, Pembrokeshire SA35 0AW SoLD PRioR

Thinking of selling by Private Treaty?

Call us for a free market appraisal now.

Private treaty terms are usually “no sale/no fee”.

Contact your local John Francis Offi ce
Contact details on the back page.
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DESCRIPTION
A superb opportunity to acquire a period redundant derelict
stone cottage set in approx 0.75 acre of land, having a
delightful picturesque setting with lovely views across open
countryside and towards the popular rural village of Llanddewi
Brefi. The property offers great potential and benefits from
detailed planning consent for reinstatement of the dwelling.
Application number A180524 Ceredigion planning
department. There are large grounds and gardens with ample
car parking area and space for garage.

SITUATED
Set in lovely rural surroundings in the upper reaches of the
Teifi Valley. The dwelling enjoys superb uninterrupted views
across open countryside and towards the Cambrian
mountains. The property is easily accessible with the village of
Llanddewi Brefi being only half a mile and the towns of
Lampeter and Aberystwyth within easy commuting distance.

VIEWING
Apply Lampeter 01570 422846

VENDORS SOLICITORS
Humphreys Roberts & Bott, 1 Alfred Place, Aberystwyth
SY23 2BS
Contact: Mr Wyn Hughes

Lot

1

UNSOLD

Tancastell, Llanddewi Brefi, Tregaron SY25 6SB
GUIDE PRICE £30,000-£35,000

STARTING BID

FINAL BID

NOTES

SOLD WITHDRAWNSOLD PRIOR

DESCRIPTION
A detached family home in need of upgrading but benefiting
from majority double glazing and gas fired central heating
system. There is a larger than average garden with enormous
potential to extend or building plot (STP) along with
outbuildings. Please note there is Japanese Knotweed with 8
meters of the boundary. EER: 33/83

SITUATED
Situated in the village of Trebanos, the village boasts a local
school and shop and the Swansea Valley Canal runs adjacent,
so long tranquil walks to Pontardawe town can be enjoyed.

ACCOMMODATION
Rear entrance porch, hall, kitchen, cloakroom, lounge, sitting
room, 3 bedrooms, bathroom.

VIEWING
Apply Pontardawe 01792 864900

VENDORS SOLICITORS
D R James & Son, 3-4 Dynevor Terrace, Pontardawe, Swansea
SA8 4HY
Contact: Mrs Jan Perkins

Lot

2

UNSOLD

50 Pheasant Road, Trebanos SA8 4DP
GUIDE PRICE CIRCA £150,000

STARTING BID

FINAL BID

NOTES

SOLD WITHDRAWNSOLD PRIOR
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otherwise in the property description). *Guide/reserve price definitions and buyer’s fees can be found on page 6.



DESCRIPTION
A lovely character cottage (circa 1840). The property is well
presented and has been used as a successful holiday let. It has
double glazing to the front and a gas central heating system,
sea view and tiered garden to the rear. This is a lovely property
in such a convenient location and ideal for those who want
something near to the beach. EER: 40/82

SITUATED
Set in the coastal village of Goodwick and being a short walk
to the beach and train station. There are shops, doctors
surgery, chemist, restaurants, pubs and close by is the Stena
Ferry with sailings to Rosslare in Ireland.

ACCOMMODATION
Hall, kitchen/breakfast room, sitting room, living/dining room,
4 bedrooms, shower room, bathroom.

VIEWING
Apply Fishguard 01348 873070

VENDORS SOLICITORS
JCP Solicitors, Sycamore Lodge, Hamilton Street, Fishguard
SA65 9AL
Contact: Mrs Geraldine Davies

Lot

3

UNSOLD

Rose Cottage, New Hill, Goodwick SA64 0DR
GUIDE PRICE CIRCA £100,000

STARTING BID

FINAL BID

NOTES

SOLD WITHDRAWNSOLD PRIOR

DESCRIPTION
A semi detached house benefiting from double glazing, gas
central heating and solar panels. In need of updating and
modernisation with the added potential to extend (STP). This
property would make a lovely starter home or investment buy.
EER: 32/71

SITUATED
Situated in a very convenient location within walking distance
of all the local amenities including local shops, primary and
secondary schools. The local college, Swansea University and
Singleton Hospital are also easily accessible as is the new bay
campus.

ACCOMMODATION
Hall, lounge/dining room, kitchen, 2 bedrooms, bathroom.

VIEWING
Apply Sketty 01792 281122

VENDORS SOLICITORS
Phillips Green & Murphy, 120 Walter Road, Swansea
SA1 5RF
Contact: Mrs Paula Murphy

Lot

4

UNSOLD

49 Aneurin Way, Sketty, Swansea SA2 8NP
GUIDE PRICE £80,000-£90,000

STARTING BID

FINAL BID

NOTES

SOLD WITHDRAWNSOLD PRIOR

11www.johnfrancis.co.uk Please note there is a £500+VAT (£600 including VAT @ 20%) buyer’s premium on each lot purchased (unless stated
otherwise in the property description). *Guide/reserve price definitions and buyer’s fees can be found on page 6.



DESCRIPTION
A spacious ground floor property with off road parking for
two vehicles. The property would appeal to a first time buyer
looking to get a foot on the ladder, a down sizer or would
make a fantastic investment purchase. Potential rental income:
£400 pcm. EER: 38/76

SITUATED
Situated on the ever popular Llangyfelach Road, which means
it has great transport links and is close to all amenities and
local schools.

ACCOMMODATION
Lounge, bedroom, bathroom, kitchen.

TENANCY & LEASE
The lease has recently been extended to 163 years.

VIEWING
Apply Morriston 01792 311910

VENDORS SOLICITORS
John Morse & Co., St Helen's House, 156 St Helen's Road,
Swansea SA1 4DG
Contact: Ms Laura Johnson

Lot

5

UNSOLD

846 Llangyfelach Road, Treboeth, Swansea SA5 9AX
GUIDE PRICE CIRCA £35,000

STARTING BID

FINAL BID

NOTES

SOLD WITHDRAWNSOLD PRIOR

DESCRIPTION
An extended mid terrace cottage built 1840 located in the
heart of Gowerton. The property benefits from gas central
heating and double glazing, rear garden and parking at the
rear for two vehicles. Ideal for first time buyer or investment.
EER: 57/72

SITUATED
There are shops, schools and amenities within close proximity
with bus route and train station.

ACCOMMODATION
Hall, lounge, dining room, kitchen, bathroom, 2 bedrooms.

VIEWING
Apply Killay 01792 297800

VENDORS SOLICITORS
T R Harris Arnold & Co., 25 Pontarddulais Road, Gorseinon,
Swansea SA4 4FE
Contact: Mr Ian Jones

Lot

6

UNSOLD

10 Sterry Road, Gowerton, Swansea SA4 3BR
GUIDE PRICE CIRCA £70,000

STARTING BID

FINAL BID

NOTES

SOLD WITHDRAWNSOLD PRIOR

12 www.johnfrancis.co.ukPlease note there is a £500+VAT (£600 including VAT @ 20%) buyer’s premium on each lot purchased (unless stated
otherwise in the property description). *Guide/reserve price definitions and buyer’s fees can be found on page 6.



DESCRIPTION
A spacious end of terrace property in need of modernisation
throughout but offers excellent potential. EER: 37/72

SITUATED
Situated in the popular Brynhyfryd area of Swansea. The
location provides easy access to nearby shops and amenities,
as well as the M4 Motorway, Swansea City Centre and Morfa
Retail Park.

ACCOMMODATION
Hall, 3 receptions, kitchen, 4 bedrooms, shower room.

VIEWING
Apply Swansea 01792 653508

VENDORS SOLICITORS
Peter Lynn & Partners, 109 Clase Road, Morriston, Swansea
SA6 8DY
Contact: Mr Caesar Adere

Lot

7

UNSOLD

90 Eaton Road, Brynhyfryd, Swansea SA5 9JH
GUIDE PRICE CIRCA £60,000

STARTING BID

FINAL BID

NOTES

SOLD WITHDRAWNSOLD PRIOR

DESCRIPTION
A beautifully presented dormer style semi detached property.
Benefits include gas central heating, double glazing, off road
parking and beautiful lawned gardens to front and rear.
EER: 50/84

SITUATED
The shops of Killay, schools and amenities are all with walking
distance making this property an ideal location for all types of
buyers.

ACCOMMODATION
Entrance porch, hall, lounge, dining room, open plan kitchen,
3 bedrooms, bathroom.

VIEWING
Apply Killay 01792 297800

VENDORS SOLICITORS
Davies Ingram & Harvey, Cornhill Chambers, 7-8 Christina
Street, Swansea, SA1 4ES
Contact: Mrs Paula Phillips

Lot

8

UNSOLD

62 Woodcote, Killay, Swansea SA2 7AY
GUIDE PRICE £125,000-£130,000

STARTING BID

FINAL BID

NOTES

SOLD WITHDRAWNSOLD PRIOR

13www.johnfrancis.co.uk Please note there is a £500+VAT (£600 including VAT @ 20%) buyer’s premium on each lot purchased (unless stated
otherwise in the property description). *Guide/reserve price definitions and buyer’s fees can be found on page 6.



DESCRIPTION
A traditional Pembrokeshire cottage set in approximately 7
acres of mostly good grazing land and some woodland. The
cottage itself is Grade II Listed and in need of total
refurbishment, but has excellent potential for improvement
with an adjoining stone barn ideal for incorporating into the
accommodation, subject to listing consent and planning
permission. The cottage is steeped with character and would
make a dream restoration project. The land is divided into 4
stock fenced fields of gently sloping grazing ready and ideal
for animals, with lovely countryside views. There is also an
area of overgrown scrubland and woodland (please see plan
for identification of all the land). If your looking for a lifestyle
smallholding with scope for improvement, this is one not to
miss!

ACCOMMODATION
Hall, kitchen/diner, bedroom, wet room, rear lean-to, loft.

VIEWING
Apply Cardigan 01239 612080

VENDORS SOLICITORS
Alun Thomas & John, Crynfryn, Eastgate, Aberystwyth
SY23 2AR
Contact: Mr Lee Thompson

Lot

9

UNSOLD

Llainddu, Blaenffos, Boncath SA37 0HU
GUIDE PRICE £140,000-£150,000

STARTING BID

FINAL BID

NOTES

SOLD WITHDRAWNSOLD PRIOR

DESCRIPTION
A semi detached property in need of upgrading. There are
front and rear gardens mainly laid to lawn. Of interest to
investors but also offers potential as a family home or first
time buy. EER: TBC

SITUATED
Situated in Townhill and benefitting from easy access to
nearby retail parks, local schools and Swansea City Centre.

ACCOMMODATION
Hall, dining room, lounge, kitchen, 3 bedrooms, bathroom.

VIEWING
Apply Swansea 01792 653508

VENDORS SOLICITORS
Peter Lynn & Partners, 109 Clase Road, Morriston, Swansea
SA6 8DY
Contact: Mr Caesar Adere

Lot

10

UNSOLD

18 Heol Y Gors, Townhill, Swansea SA1 6SA
GUIDE PRICE £50,000-£55,000

STARTING BID

FINAL BID

NOTES

SOLD WITHDRAWNSOLD PRIOR

14 www.johnfrancis.co.ukPlease note there is a £500+VAT (£600 including VAT @ 20%) buyer’s premium on each lot purchased (unless stated
otherwise in the property description). *Guide/reserve price definitions and buyer’s fees can be found on page 6.



DESCRIPTION
A converted barn which is in need of some completion work.
The property offers features such as exposed beams and
pointed stone walls and is set within a small complex of
holiday cottages. EER: 55/56

Note to Buyers:- Occupancy Restrictions - Holiday purposes
only. Not to be used as permanent habitation. This property
shall not be occupied for a period exceeding 4 weeks for any
single letting.

SITUATED
Situated in the popular coastal village of Angle which lies
within the Pembrokeshire Coast National Park. Angle attracts
many holidaymakers who return year after year to enjoy the
sandy beach at West Angle Bay and traditional village life.

ACCOMMODATION
Kitchen/lounge, 3 bedrooms, en-suite shower, bathroom.

VIEWING
Apply Pembroke 01646 685577

VENDORS SOLICITORS
Drydens Fairfax Ltd, 4th Floor, Fairfax House, Merrion Street,
Leeds LS2 8BX
Contact: Mr Tim Pope

Lot

11

UNSOLD

The Old Stables, Angle Village, Angle, Pembroke SA71 5AT
GUIDE PRICE £80,000-£90,000

STARTING BID

FINAL BID

NOTES

SOLD WITHDRAWNSOLD PRIOR

15www.johnfrancis.co.uk Please note there is a £500+VAT (£600 including VAT @ 20%) buyer’s premium on each lot purchased (unless stated
otherwise in the property description). *Guide/reserve price definitions and buyer’s fees can be found on page 6.

Buyers please note…

Anyone wishing to bid on any property will 
be required to register prior to auction.

Please remember that buyers are legally responsible for 
insuring a property from the date of exchange of contracts 
i.e. The moment each lot is sold. If you require assistance 
over these arrangements please speak to a member of 
John Francis staff.



DESCRIPTION
PLANNING PERMISSION GRANTED FOR 3 DWELLINGS.
An opportunity has arisen to purchase residential development
land on an existing site of mixed local authority and ex-local
authority properties in the village of Betws.

Full planning permission has been granted on 6th August
2014 for a block of 3 x2 bedroom houses planning application
number E/29342. Also on the opposite side of the road full
planning permission has been granted for a 2 bedroom house
and 2 flats. Details of the planning permission are available
upon request or by viewing on the Carmarthenshire County
Council website using the reference number as above. Please
note footings are in place therefore planning permission is
indefinite.

VIEWING
Apply Ammanford 01269 592401

VENDORS SOLICITORS
Berry Smith Solicitors, Haywood House, Dumfries Place,
Cardiff, CF10 3GA
Contact: Miss Alice Prendegast

Lot

12

UNSOLD

Residential Development 44/46 Treforis, Betws,
Ammanford SA18 2RA
GUIDE PRICE £20,000-£25,000

STARTING BID

FINAL BID

NOTES

SOLD WITHDRAWNSOLD PRIOR

DESCRIPTION
***PLANNING PERMISSION GRANTED FOR 1 DWELLING & 2
FLATS***
An opportunity has arisen to purchase residential development
land on an existing site of mixed local authority and ex-local
authority properties in the village of Betws.

Full planning permission has been granted on 6th August
2014 for a 2 bedroom house and 2 flats, planning application
number E/29342. Footings are in place therefore planning
permission is indefinite.

Also on the opposite side of the road full planning permission
has been granted for a block of 3 houses and are sold under a
separate lot number.

VIEWING
Apply Ammanford 01269 592401

VENDORS SOLICITORS
Berry Smith Solicitors, Haywood House, Dumfries Place,
Cardiff, CF10 3GA
Contact: Miss Alice Prendegast

Lot

13

UNSOLD

Residential Development 45/47 Treforis, Betws,
Ammanford SA18 2RA
GUIDE PRICE £20,000-£25,000

STARTING BID

FINAL BID

NOTES

SOLD WITHDRAWNSOLD PRIOR

16 www.johnfrancis.co.ukPlease note there is a £500+VAT (£600 including VAT @ 20%) buyer’s premium on each lot purchased (unless stated
otherwise in the property description). *Guide/reserve price definitions and buyer’s fees can be found on page 6.



DESCRIPTION
A deceptively spacious cottage benefitting from double
glazing, gas fired central heating system, pretty garden and
sea views to the rear. This cottage would make a lovely family
home or ideal investment property and although it has a
roadside position it really should be viewed internally to
appreciate. EER: 53/82

SITUATED
Set in the popular coastal village of Dinas Cross which has the
beautiful beaches of Pwllgwaelod and Cwm Yr Eglwys.

ACCOMMODATION
Entrance porch, sitting room, living room, inner hall, shower
room, kitchen/dining room, rear porch, bathroom,
3 bedrooms.

VIEWING
Apply Fishguard 01348 873070

VENDORS SOLICITORS
Lewis & Lewis, Pentre Road, St Clears, Carmarthen SA33 4AA
Contact: Mr Telor Dyer

Lot

14

UNSOLD

Anchor House, Dinas Cross, Newport SA42 0XQ
GUIDE PRICE £110,000-£120,000

STARTING BID

FINAL BID

NOTES

SOLD WITHDRAWNSOLD PRIOR

SOLD
PRIOR
TO

AUCTION

Lot

15

UNSOLD

Glannau, Llechryd, Cardigan SA43 2NU
SOLD PRIOR TO AUCTION

STARTING BID

FINAL BID

NOTES

SOLD WITHDRAWNSOLD PRIOR

17www.johnfrancis.co.uk Please note there is a £500+VAT (£600 including VAT @ 20%) buyer’s premium on each lot purchased (unless stated
otherwise in the property description). *Guide/reserve price definitions and buyer’s fees can be found on page 6.



DESCRIPTION
Situated in a rural location, a light industrial/storage unit of
approximately 1,448 sq ft (134.57 sq m) currently occupied on
an informal basis by a car repair/servicing business who our
client tells us will vacate at the end of June 2019. The unit has
an eaves height of around 11ft with loading door into the
main workshop/warehouse area and two offices, kitchen and
WC along one wall. The building stands in a large fenced site
much of which is surfaced in compacted hardcore for use as
parking. To one side (East) is an undeveloped plot between
the compound fence and the adjacent house which would be
suitable for development as a large building plot (STP).

SITUATED
Dolgran is in rural North Carmarthenshire, close to the village
of Pencader. The A485 and B4459 roads pass nearby which
give access to Carmarthen and South of the county at
Llandysul and Newcastle Emlyn to the North.

VIEWING
Apply Commercial Dept 01834 861810

VENDORS SOLICITORS
Powell & Co, 9-11 Coleshill Street, Sutton Coldfield, West
Midlands, B72 1SD
Contact: Mr M R Hepburn

Lot

16

UNSOLD

Workshop & Plot, Dolgran, Pencader SA39 9BY
GUIDE PRICE £50,000-£60,000

STARTING BID

FINAL BID

NOTES

SOLD WITHDRAWNSOLD PRIOR

DESCRIPTION
A classic Georgian style house with ample charm and
character. The property offers spacious accommodation and is
of traditional layout with generous sized rooms. Benefitting
from lovely fireplaces, part original sash windows, part double
glazed sash windows and oil fired central heating. There is a
small rear yard only and no designated parking.
An ideal property to do up as an investment. EER: 35/90

SITUATED
Situated within easy walking distance to Newcastle Emlyn
town centre and only a short walk to the shopping high street
and amenities.

ACCOMMODATION
Porch, hall, cloakroom, sitting room, dining room, living room,
kitchen, scullery, 4 bedrooms, bathroom, wash room, walk-in
airing cupboard.

VIEWING
Apply Cardigan 01239 612080

VENDORS SOLICITORS
George Davies & Evans, Bank Chambers, Sycamore Street,
Newcastle Emlyn SA38 9AJ
Contact: Mrs Helen Cole

Lot

17

UNSOLD

2 Teifi House, Adpar, Newcastle Emlyn SA38 9EE
GUIDE PRICE £90,000-£95,000

STARTING BID

FINAL BID

NOTES

SOLD WITHDRAWNSOLD PRIOR

18 www.johnfrancis.co.ukPlease note there is a £500+VAT (£600 including VAT @ 20%) buyer’s premium on each lot purchased (unless stated
otherwise in the property description). *Guide/reserve price definitions and buyer’s fees can be found on page 6.



DESCRIPTION
Presenting this fantastically located farmhouse which is
perfect for renovation. The property offers wonderful
countryside views over the Ystwyth Valley, off road parking
area and rear garden area. EER: 3/84

SITUATED
The University town of Aberystwyth is just 3.5 miles distant
offering a wide range of leisure and retail facilities.

ACCOMMODATION
Entrance hall, lounge, reception, kitchen, scullery,
2 bedrooms, bathroom.

VIEWING
Apply Aberystwyth 01970 630721

VENDORS SOLICITORS
Humphreys Roberts & Bott, 1 Alfred Place, Aberystwyth
SY23 2BS
Contact: Mr Wyn Hughes

Lot

18

UNSOLD

Alltmai Cottage, Llanfarian, Aberystwyth SY23 4NN
GUIDE PRICE CIRCA £50,000

STARTING BID

FINAL BID

NOTES

SOLD WITHDRAWNSOLD PRIOR

DESCRIPTION
An approximately 1 acre pony paddock being level and on the
edge of the rural village of Dolgran and approximately a mile
from Pencader. The land has frontage onto the district road
which adjoins Dolgran village to Pencader. There is a borehole
on site and may have some long term planning potential
(STP). Rarely does an opportunity to purchase some land in the
area come to market. The land itself is mature pasture and is
mainly level to very gently sloping.

SITUATED
Situated on the edge of Dolgran. Pencader is a popular rural
village with shops and public houses being situated
approximately 10 miles from the county and market town of
Carmarthen.

VIEWING
Apply Carmarthen 01267 233111

VENDORS SOLICITORS
Powell & Co, 9-11 Coleshill Street, Sutton Coldfield, West
Midlands, B72 1SD
Contact: Mr M R Hepburn

Lot

19

UNSOLD

Pony Paddock, Dolgran, Pencader SA39 9BY
GUIDE PRICE £8,000-£10,000

STARTING BID

FINAL BID

NOTES

SOLD WITHDRAWNSOLD PRIOR

19www.johnfrancis.co.uk Please note there is a £500+VAT (£600 including VAT @ 20%) buyer’s premium on each lot purchased (unless stated
otherwise in the property description). *Guide/reserve price definitions and buyer’s fees can be found on page 6.



DESCRIPTION
An ideal investment property, permission granted on 11th
August 2014 for the conversion of redundant swimming pool
into a holiday unit. The property is approached on a farm track
with gated entrance and sits in approximately 1 acre of land. It
is of cavity wall construction under a tiled roof and is double
glazed throughout and has oil fired central heating. Plans are
available on the Pembrokeshire County Council website under
application number 14/0249/PA.

SITUATED
Located just a short drive from Narberth town, local attractions
and the beautiful Pembrokeshire Coastline.

ACCOMMODATION
Boiler room, shower room, WC, changing room.

VIEWING
Apply Narberth 01834 861812

VENDORS SOLICITORS
Hains & Lewis, Staunton House, 7 St James Street, Narberth
SA67 7BZ
Contact: Ms Helen John

Lot

20
The Old Pool, Upper Chapel Hill Farm, Templeton SA67 8SQ
GUIDE PRICE £110,000-£130,000

STARTING BID

FINAL BID

NOTES

UNSOLDSOLD SOLD PRIOR WITHDRAWN

20 www.johnfrancis.co.ukPlease note there is a £500+VAT (£600 including VAT @ 20%) buyer’s premium on each lot purchased (unless stated
otherwise in the property description). *Guide/reserve price definitions and buyer’s fees can be found on page 6.



DESCRIPTION
A mid terrace property in need of upgrading yet offering
excellent potential as a family home or investment purchase.
There is a front and rear garden. EER: 30/72

SITUATED
Located in Cwmdu and benefitting from easy access to nearby
retail and industrial parks, local schools, and excellent
transport links to Swansea City Centre.

ACCOMMODATION
Hall, lounge, sitting room, dining room, kitchen, 2 bedrooms,
dressing room, bathroom.

VIEWING
Apply Swansea 01792 653508

VENDORS SOLICITORS
Peter Lynn & Partners, 109 Clase Road, Morriston, Swansea
SA6 8DY
Contact: Mr Caesar Adere

Lot

21

UNSOLD

444 Carmarthen Road, Cwmdu, Swansea SA5 8LN
GUIDE PRICE £50,000-£55,000

STARTING BID

FINAL BID

NOTES

SOLD WITHDRAWNSOLD PRIOR

DESCRIPTION
Of interest to speculators and investors. A spacious cottage
which has been tastefully modernised by its present owner
and benefiting from double glazing, underfloor heating to
conservatory and sunroom and electric heating to the main
residence. The property retains much of its character and
charm also having a lovely conservatory and sunroom to the
front overlooking its own large block paved parking area.
EER: 64/68

SITUATED
Centrally located off one of the quiet side streets in the town
of Llandysul. The town offers excellent day to day facilities and
is 12 miles to the north of Carmarthen which has national
retailers and dual carriageway connection to M4. Within 30
minutes travelling distance is the beautiful Ceredigion
coastline with New Quay, Llangrannog and further afield is
Cardigan and Aberaeron.

ACCOMMODATION
Sun room, conservatory, living room, kitchen, inner hall,
cloakroom/utility, 2 bedrooms, bathroom.

VIEWING
Apply Carmarthen 01267 233111

VENDORS SOLICITORS
Gamlins Law, Cambrian Chambers, Earl Road, Mold, Flintshire
CH7 1AJ
Contact: Mr Richard Knight

Lot

22

UNSOLD

Canary House, Lon Wesley, Llandysul SA44 4QN
GUIDE PRICE CIRCA £120,000

STARTING BID

FINAL BID

NOTES

SOLD WITHDRAWNSOLD PRIOR

21www.johnfrancis.co.uk Please note there is a £500+VAT (£600 including VAT @ 20%) buyer’s premium on each lot purchased (unless stated
otherwise in the property description). *Guide/reserve price definitions and buyer’s fees can be found on page 6.



DESCRIPTION
A traditional terraced house benefitting from charming
features, a good layout, and a good size garden. Updating
and modernising improvements are needed which provides
excellent potential and an exciting opportunity to bring this
lovely old house up to a high desirable standard. EER: TBC

SITUATED
Situated in the heart of Cardigan town.

ACCOMMODATION
Entrance porch, hallway, lounge, dining room, kitchen,
basement, bathroom, 3 bedrooms.

VIEWING
Apply Cardigan 01239 612080

VENDORS SOLICITORS
Gwynne Hughes & Co, 26 Alban Square, Aberaeron,
Ceredigion SA46 0AL
Contact: Mr John Gwynne Hughes

Lot

23

UNSOLD

9 William Street, Cardigan SA43 1EL
GUIDE PRICE £65,000-£70,000

STARTING BID

FINAL BID

NOTES

SOLD WITHDRAWNSOLD PRIOR

22 www.johnfrancis.co.ukPlease note there is a £500+VAT (£600 including VAT @ 20%) buyer’s premium on each lot purchased (unless stated
otherwise in the property description). *Guide/reserve price definitions and buyer’s fees can be found on page 6.

Thinking of selling by Private Treaty?

Call us for a free market appraisal now.

Private treaty terms are usually “no sale/no fee”.

Contact your local John Francis Offi ce
Contact details on the back page.



DESCRIPTION
A Grade II listed first floor apartment. The property has
suffered some water damage to the kitchen and bathroom,
both rooms being over an archway which passes through the
building. The property benefits include a designated parking
space to the rear and intercom system into the main building.
EER: 74/77

SITUATED
Narberth town has a good range of shops as well as banks,
convenience stores, restaurants and boutiques, the Queens
Hall Entertainment Centre and rail and bus links.

ACCOMMODATION
Inner hallway, lounge/dining/kitchen, 2 bedrooms, bathroom.

VIEWING
Apply Narberth 01834 861812

VENDORS SOLICITORS
Hains & Lewis, Staunton House, 7 St James Street, Narberth
SA67 7BZ
Contact: Mrs Tracy Griffiths

Lot

24

UNSOLD

Flat 6 Derutzen, Market Street, Narberth SA67 7AX
GUIDE PRICE £30,000-£35,000

STARTING BID

FINAL BID

NOTES

SOLD WITHDRAWNSOLD PRIOR

DESCRIPTION
A mid terrace property benefitting from a large rear garden
that leads down to the Swansea Canal. There is further land
separate from the property as an extra addition. This is an
ideal opportunity for investors or owner occupiers alike.
EER: 42/82

SITUATED
Village shops can be found at Ystalyfera and Ystradgynlais as
well as a range of local amenities such as doctors and schools.
The Brecon Beacons National Park is a short drive away and
the area has ample of tranquil walks to offer. Good road links
to the M4 motorway for easy commuting.

ACCOMMODATION
Living room, kitchenette, rear hall, rear room, 2 bedrooms,
bathroom, study/store room, (potential bedroom 3).

VIEWING
Apply Pontardawe 01792 864900

VENDORS SOLICITORS
Roger E L Thomas & Co., 22 Station Road, Ystradgynlais,
Swansea SA9 1NT
Contact: Mr John Lloyd

Lot

25

UNSOLD

15 Chemical Row, Godrergraig, Swansea SA9 2DH
GUIDE PRICE CIRCA £30,000

STARTING BID

FINAL BID

NOTES

SOLD WITHDRAWNSOLD PRIOR

23www.johnfrancis.co.uk Please note there is a £500+VAT (£600 including VAT @ 20%) buyer’s premium on each lot purchased (unless stated
otherwise in the property description). *Guide/reserve price definitions and buyer’s fees can be found on page 6.



DESCRIPTION
A prime opportunity of acquiring a detached dilapidated
period redundant cottage set in beautiful rural surroundings
adjoining a quiet road within the small picturesque hamlet of
Rhandirmwyn in the upper Tywi Valley. The dwelling enjoys
superb far reaching views across open countryside and
towards the Cambrian mountains, and requires total
renovation works (STP). We would advise potential buyers to
contact the local planning department regarding planning.
There is an area of sloping grounds to the front in need of
landscaping works with useful log cabin and car parking.
Please note there is evidence of Japanese Knotweed on the
grounds of the property. EER: 1/95

SITUATED
The market town of Llandovery is approximately 6 miles away
and is also within close proximity to the Brecon Beacons
National Park.

VIEWING
Apply Lampeter 01570 422846

VENDORS SOLICITORS
Hewitts, 207 Newgate Street, Bishop Auckland, County
Durham, DL14 7EL
Contact: Ms Emma Maddison

Lot

26

UNSOLD

Erw Fach, Rhandirmwyn, Llandovery SA20 0NY
GUIDE PRICE £10,000-£15,000

STARTING BID

FINAL BID

NOTES

SOLD WITHDRAWNSOLD PRIOR

DESCRIPTION
This semi detached house is set within a small private complex
of holiday cottages. The property which is in need of some
completion work offers well appointed accommodation and
has a small garden area to the side and rear. EER: 77/78

SITUATED
Situated close to the centre of the popular village of Angle.
The sandy beach at West Angle Bay is just a short walk from
the property and the village is set within the famous
Pembrokeshire Coast.

ACCOMMODATION
Entrance hall, lounge, dining room, kitchen,
bedroom/reception room, shower room, 2 bedrooms,
bathroom.

VIEWING
Apply Pembroke 01646 685577

VENDORS SOLICITORS
Drydens Fairfax Ltd, 4th Floor, Fairfax House, Merrion Street,
Leeds LS2 8BX
Contact: Mr Tim Pope

Lot

27

UNSOLD

Lily Cottage, Angle Village, Angle, Pembroke SA71 5AT
GUIDE PRICE £90,000-£100,000

STARTING BID

FINAL BID

NOTES

SOLD WITHDRAWNSOLD PRIOR

24 www.johnfrancis.co.ukPlease note there is a £500+VAT (£600 including VAT @ 20%) buyer’s premium on each lot purchased (unless stated
otherwise in the property description). *Guide/reserve price definitions and buyer’s fees can be found on page 6.



DESCRIPTION
An end of terrace property which is in need of renovation. On
the ground floor there is a room previously used as a
commercial unit, which offers excellent potential to be used
for a range of purposes (STP). To the rear of the property there
is a back yard which is currently overgrown. EER: 53/73

SITUATED
Located in the popular Manselton area of Swansea,
benefitting from easy access and good transport links to the
City Centre as well as local schools and amenities.

ACCOMMODATION
Entrance hall, lounge, kitchen, sitting room, previous
commercial space, 3 bedrooms, bathroom.

VIEWING
Apply Swansea 01792 653508

VENDORS SOLICITORS
Peter Lynn & Partners, 109 Clase Road, Morriston, Swansea
SA6 8DY
Contact: Mr Caesar Adere

Lot

28

UNSOLD

17 Approach Road, Manselton, Swansea SA5 8PD
GUIDE PRICE £70,000-£80,000

STARTING BID

FINAL BID

NOTES

SOLD WITHDRAWNSOLD PRIOR

DESCRIPTION
This is a rare and exciting project opportunity not to be
missed! An imposing detached bay fronted property in need
of improvement and renovation. The property offers versatile
spacious accommodation and benefits from ample off road
parking space, a single garage and good sized rear garden.
EER: 24/57

SITUATED
The convenient New Quay coastal town location gives the
wonderful opportunity to renovate and keep as a holiday
home, rental or live in and is adequate for families or couples.

ACCOMMODATION
Entrance hall, living room, sitting room, kitchen/diner, lean-to
conservatory, cloakroom, 4 bedrooms, bathroom.

VIEWING
Apply Aberaeron 01545 570990

VENDORS SOLICITORS
George Davies & Evans, Castle Chambers, Grosvenor Hill,
Cardigan SA43 1HX
Contact: Mr David Cole

Lot

29

UNSOLD

12 Francis Street, New Quay SA45 9QL
GUIDE PRICE CIRCA £150,000

STARTING BID

FINAL BID

NOTES

SOLD WITHDRAWNSOLD PRIOR
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DESCRIPTION
An approximately 5 acre smallholding having superb views in a
secluded rural location. In need of restoration and is currently
unsafe to live in, a large old cow shed providing potential for
conversion (STP) and further sheds/barns. There is a large yard
for parking and 2 static caravans. Viewing is strictly by
appointment due to the unsafe condition.

SITUATED
Located close to the village of Drefach Felindre which provides
a basic range of amenities, a short drive from the market town
of Newcastle Emlyn providing a range of educational,
recreational and shopping facilities. The property is fairly
centrally located to Carmarthen, Llandysul, Aberaeron,
Cardigan as well as the Ceredigion & Pembrokeshire coastline.

ACCOMMODATION
The House: Hall, 2 front rooms, rear lean-to, rear room, old
kitchen, side store room, 2 bedrooms, box room.
S/C Unit: Kitchen, lounge area, 2 bedrooms, bathroom.

VIEWING
Apply Cardigan 01239 612080

VENDORS SOLICITORS
Welch & Co, Mercantile Building, 5 Castle Street, Cardigan,
SA43 3AB
Contact: Mr Shaun Davies

Lot

30
Gelligynnar Isaf, Velindre, Llandysul SA44 5XW
GUIDE PRICE £155,000-£165,000

STARTING BID

FINAL BID

NOTES

UNSOLDSOLD SOLD PRIOR WITHDRAWN
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DESCRIPTION
A mid terraced house in need of renovation, located near the
centre of Milford Haven. The property is an ideal purchase for
investors looking for a project. EER: 45/86

ACCOMMODATION
Hall, 2 receptions, dining room, kitchen, bathroom,
3 bedrooms.

VIEWING
Apply Milford Haven 01646 690096

VENDORS SOLICITORS
Price & Kelway, 17 Hamilton Terrace, Milford Haven,
Pembrokeshire SA73 3JA
Contact: Miss Nia Davies

Lot

31

UNSOLD

34 Shakespeare Avenue, Milford Haven SA73 2JL
GUIDE PRICE £25,000-£30,000

STARTING BID

FINAL BID

NOTES

SOLD WITHDRAWNSOLD PRIOR
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Entries now being taken for our 
17th July 2019 auction

Please contact our nearest offi ce.

PLEASE REMEMBER…
Buying at auction is a contractual commitment. It is 
advisable to consult a solicitor prior to auction regarding 
legal documentation.



DESCRIPTION
A Ronald Edmunds extended semi detached property in a very
popular and sought after location. The property benefits from
gas central heating, double glazing, front and rear south
facing garden, driveway and a detached garage. EER: 57/72

SITUATED
A good selection of shops and eateries can be found just
minutes away with schools and amenities.

ACCOMMODATION
Hall, cloakroom, kitchen, lounge, dining/sitting room,
3 bedrooms, bathroom.

VIEWING
Apply Killay 01792 297800

VENDORS SOLICITORS
T R Harris Arnold & Co., 25 Pontarddulais Road, Gorseinon,
Swansea SA4 4FE
Contact: Mr Ian Jones

Lot

32

UNSOLD

27 Wimmerfield Crescent, Killay SA2 7BU
GUIDE PRICE £150,000 - £160,000

STARTING BID

FINAL BID

NOTES

SOLD WITHDRAWNSOLD PRIOR

SOLD
PRIOR
TO

AUCTION

Lot

33

UNSOLD

Penybont Cottage, Star, Pembrokeshire SA35 0AW
SOLD PRIOR TO AUCTION

STARTING BID

FINAL BID

NOTES

SOLD WITHDRAWNSOLD PRIOR
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Telephone & proxy bidding registration form
Method I/we hereby instruct John Francis to bid on my/our behalf in accordance with the opposite terms and conditions 

and I/we acknowledge that should my/our bid be successful then that bid and offer will be binding upon me/us. I/we 

confirm that John Francis may take my proxy or telephone bid when the relevant property is being offered at the auction 

and I/we acknowledge that such bidding may be recorded in order to avoid any disputes or uncertainties.

Please fill in Sections 1 to 11

1 Bidding:   Telephone  Proxy Delete as appropriate

2 Lot no & address:  .....................................................................................................................................................................................................................................

 (Single lot or various lots)

3 Maximum Bid Price:  .....................................................................................................................................................................................................................................

 (Proxy bids only)

4 Bidder’s name:  .....................................................................................................................................................................................................................................

5 Bidding number:  .....................................................................................................................................................................................................................................

6 Bidder’s address:  .....................................................................................................................................................................................................................................

 Bidder’s Telephone no:  .....................................................................................................................................................................................................................................

 Bidder’s Email address:  .....................................................................................................................................................................................................................................

7 Buyer’s name:  .....................................................................................................................................................................................................................................

 (If different from above)

 Buyer’s address:  .....................................................................................................................................................................................................................................

 Telephone number:  .....................................................................................................................................................................................................................................

 Email address:  .....................................................................................................................................................................................................................................

8 Buyer’s Solicitor:  .....................................................................................................................................................................................................................................

 (Full Address, Contact Name & Telephone No)

9 Deposit (cheque Enc):  .....................................................................................................................................................................................................................................

10 Legal Pack:

 Bidder MUST have read and understood the legal pack and signed the Memorandum of agreement

11 Signature:  .....................................................................................................................................................................................................................................

12 Return to JF: See below
 (a) Completed Bidding Form. (b) Completed Memorandum of Agreement.
 (c) Deposit cheque (d) Copy proof of funds.
 (e) Buyers premium fee £600. (f) Two forms of verified identification for both Bidder and Buyer.
 (g) Admin cheque £10

Please return to The auction Department, John Francis, 18 Lammas Street, carmarthen Sa31 3aJ
Tel: 01267 221554 Fax: 0870 121 0484 Email: admin@johnfrancis.co.uk
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Terms & conditions for telephone/proxy bidding
anyone not able to attend the auction to make their own bids may utilise the facilities 
available on the following terms and conditions:

1. The bidder must complete this Bidding 
Form (Sections 1 to 10) together with a 
separate Memorandum of Agreement 
(available on the auction catalogue) for 
each lot involved. The Bidding Form 
must be signed on behalf of the bidder 
and (if different) the Buyer.

 The bidder must provide a deposit 
cheque made out to John Francis or 
an instruction to its bank to transfer 
the deposit to the bank account of the 
Auctioneers using the Clearing House 
Automated Payment System, to the 
Auctioneer’s bank for the greater of 10% 
of the maximum amount you intend to 
bid for the lot or £2,000.

2. The completed Bidding Form, signed 
Memorandum of Agreement, Deposit 
cheque, Copy proof of funds, Buyers 
registration fee of £500 plus VAT (£600 
including VAT @ 20%) and two forms 
of verified identification for both Bidder 
and Buyer and the £10 Administration 
Charge must be sent to, or delivered 
to, THE AUCTION DEPARTMENT, 
JOHN FRANCIS, 18 LAMMAS STREET, 
CARMARTHEN, SA31 3AJ, to arrive 
before 5pm two days prior to the auc-
tion. It is the bidder’s responsibility to 
check that these documents have been 
received by John Francis which should 
be done by telephoning the office on the 
number below.

3. If any changes are required to the 
Bidding Form, the Auctioneer should 
be notified of this in writing (but not by 
email). Changes to the Bidding Form can 
only be made prior to the Auction if the 
Auctioneer agrees to them.

4. If there is any error or confusion in either 
the Bidding Form or the accompanying 
documentation, the Auctioneer reserves 
the right not to accept the bid. The 
Auctioneer’s decision as to what consti-
tutes error or confusion is final.

5. The bidder shall be deemed to have 
read the particulars of the relevant lot 
in the auction catalogue; the Common, 
Extra and Special Conditions of Sale, 
the legal dossier and any addendum to 
any of these which are available on-line 
or via the Auctioneer’s offices. The bid-
der shall be deemed to have taken all 
necessary professional and legal advice 
and to have made appropriate enquir-
ies, searches, surveys and inspections 
in respect of any relevant lot and have 
knowledge of any announcements to be 
made from the rostrum of any amend-
ment or addendum relating to the rele-
vant lot.

6. PROXY BIDDING:
 (a) The Auctioneers will bid on behalf of 

the bidder up to the amount stated by 
the bidder on the Bidding Form which 
must be an exact figure only.

 (b) The bidder may, in writing only, with-
draw it proxy bid at any time up to the 
commencement of the Auction. It is 
the bidder’s responsibility to ensure the 
Auctioneer receives such instructions.

7. TELEPHONE BIDDING:
 (a) When the lot comes up for Auction, 

John Francis will attempt to telephone 
the bidder using the telephone number 
provided by the bidder on the Bidding 
Form.

 (b) If a successful telephone connec-
tion is made between the bidder and 
John Francis, the bidder may then com-
pete in the bidding and John Francis will 
relay the bidder’s bid to the Auctioneer of 
behalf of the bidder.

 (c) If a successful telephone connection 
is not made between the bidder and 
John Francis before or during the sale 
of the relevant lot, or if a successful 
telephone connection is made, but it is 
subsequently cut or interrupted, John 
Francis will not bid on behalf of the 
bidder.

8. John Francis reserve the right not to 
bid on behalf of proxy and telephone 
bidders in the event of any error, doubt, 
omission, uncertainty as to any bid, or for 
any reason whatsoever, and in the case 
of telephone and proxy bidding, give no 
warranty or agreement that any bid will 
be made on behalf of the bidder and 
accept no liability if no bid is made on 
behalf of the bidder for any lot.

9. In the event that the bidder is suc-
cessful the Auctioneer will sign the 
Memorandum of Agreement on behalf 
of the seller (a binding contract between 
the bidder and the seller is formed on 
the fall of the hammer) and forward the 
vendor’s signed part of the contract to 
the purchaser’s solicitor. The bidder will 
be bound by the Extra Conditions of 
Sale, the Special Conditions of Sale and 
the Common Auction Conditions (as 
set out in the Auction catalogue). The 
details appearing on the bidding form 
will be entered into the Memorandum 
of Agreement. Changes to these details 
may not be made without the Seller’s 
prior consent for which the Seller might 
make a charge.

10. In the event that any lot is knocked down 
to the bidder details of the amount of the 
deposit monies will be inserted in the 
Memorandum of Agreement. Where any 
cheque presented by a bidder in pay-
ment of the deposit exceeds the required 
10%, any excess will not be returned 
and will form an increased deposit and 
will be held in accordance with the Extra 
Conditions of Sale or any variations of 
them contained in the Special Conditions 
of Sale. Where the cheque does not 
meet the required 10%, a further cheque 
may be required from the successful 
bidder after the auction and before 
completion.

11. The deposit shal l  be paid to the 
Auctioneers either by cheque or banker’s 
draft drawn on an account of the bidder 
at a UK clearing bank or as specified in 
Clause 1 above. The Auctioneers may 
re-offer the lot for auction if the deposit is 
not paid or transferred in the prescribed 
manner.

12. In the event that the bidder is unsuccess-
ful at the auction, the deposit cheque 
or banker’s draft shall be destroyed by 
the auctioneers or returned if specifically 
requested by the bidder. John Francis 
shall not be obliged to account to the 
bidder for any interest accruing on any 
deposit.

13. Whilst there is a £10 Administration 
Charge to cover telephone/proxy bids, 
all buyers are subject to a buyer’s pre-
mium of £500 plus VAT (£600 includ-
ing VAT @ 20%) to be provided by a 
separate cheque made payable to John 
Francis and sent with the other bidding 
documentation.
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Memorandum of agreement

Date:  ..............................................................................................................................................................................................................

Seller:  ..............................................................................................................................................................................................................

Buyer:  ..............................................................................................................................................................................................................

Property freehold:  ..............................................................................................................................................................................................................

Title number:  ..............................................................................................................................................................................................................

Specified incumbrances:  ..............................................................................................................................................................................................................

Title guarantee (full/limited):  ..............................................................................................................................................................................................................

completion date:  ..............................................................................................................................................................................................................

contract rate:  ..............................................................................................................................................................................................................

Purchase price: £  .........................................................................................................................................................................................................

Deposit: £  .........................................................................................................................................................................................................

contents price (if separate): £  .........................................................................................................................................................................................................

Balance: £  .........................................................................................................................................................................................................

The Seller will sell and the Buyer will buy the Property for the Purchase Price.

SiGnED by or on behalf of the BUYER  ..............................................................................................................................................................................................................

SiGnED on behalf of the SELLER  ..............................................................................................................................................................................................................

for and on behalf of JF (Agents for the Seller)

WaRninG

This is a formal document, designed to create legal rights and legal obligations. Take advice before using it.
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Common Auction Conditions (4th Edition 2018 – reproduced with the consent of the RICS).
The general conditions (including any extra general conditions) apply to the contract except to the extent that 
they are varied by special conditions or by an addendum.
GLoSSaRY
This glossary applies to the AUCTION CONDUCT CONDITIONS and the 
SALE CONDITIONS. It is a compulsory section of the Common AUCTION 
Conditions that must be included without variation (but the SPECIAL 
CONDITIONS may include defined words that differ from the glossary so 
long as they apply only to the SPECIAL CONDITIONS).
The laws of England and Wales apply to the CONDITIONS and YOU, wE, 
the SELLER and the BUYER all submit to the jurisdiction of the Courts of 
England and Wales.
Wherever it makes sense:
•  singular words can be read as plurals, and plurals as singular words;
•  a “person” includes a corporate body;
•  words of one gender include the other genders;
•  references to legislation are to that legislation as it may have been modi-

fied or re-enacted by the date of the AUCTION or the CONTRACT DATE 
(as applicable); and

•  where the following words appear in small capitals they have the spec-
ified meanings.

acTUaL coMPLETion DaTE
The date when COMPLETION takes place or is treated as taking place for 
the purposes of apportionment and calculating interest.

aDDEnDUM
An amendment or addition to the CONDITIONS or to the PARTICULARS 
or to both whether contained in a supplement to the CATALOGUE, a 
written notice from the AUCTIONEERS or an oral announcement at the 
AUCTION.

agreed coMPLETion Date
Subject to CONDITION G9.3:
a) the date specified in the SPECIAL CONDITIONS; or
b) if no date is specified, 20 BUSINESS DAYS after the CONTRACT DATE;
but if that date is not a BUSINESS DAY the first subsequent BUSINESS 
DAY.

aPPRoVED FinanciaL inSTiTUTion
Any bank or building society that is regulated by a competent UK regula-
tory authority or is otherwise acceptable to the AUCTIONEERS.

aRREaRS
ARREARS of rent and other sums due under the TENANCIES and still 
outstanding on the ACTUAL COMPLETION DATE.

aRREaRS Schedule
The ARREARS schedule (if any) forming part of the SPECIAL CONDITIONS.

aUcTion
The AUCTION advertised in the CATALOGUE.

aUcTion conDUcT conDiTionS
The conditions so headed, including any extra AUCTION CONDUCT 
CONDITIONS.

aUcTionEERS
The AUCTIONEERS at the AUCTION.

BUSinESS DaY
Any day except (a) Saturday or Sunday or (b) a bank or public holiday in 
England and Wales.

BUYER
The person who agrees to buy the LOT or, if applicable, that person’s per-
sonal representatives: if two or more are jointly the BUYER their obligations 
can be enforced against them jointly or against each of them separately.

caTaLoGUE
The catalogue for the AUCTION as it exists at the date of the AUCTION (or, 
if the catalogue is then different, the date of the CONTRACT) including any 
ADDENDUM and whether printed or made available electronically.

coMPLETion
Unless the SELLER and the BUYER otherwise agree, the occasion when 
they have both complied with the obligations under the CONTRACT that 
they are obliged to comply with prior to COMPLETION, and the amount 
payable on COMPLETION has been unconditionally received in the 
SELLER’S conveyancer’s client account (or as otherwise required by the 
terms of the CONTRACT).

conDiTion
One of the AUCTION CONDUCT CONDITIONS or SALE CONDITIONS.

conTRacT
The CONTRACT by which the SELLER agrees to sell and the BUYER 
agrees to buy the LOT.

conTRacT DaTE
The date of the AUCTION or, if the LOT is sold before or after the AUCTION:
a) the date of the SALE MEMORANDUM signed by both the SELLER 
and BUYER; or
b) if CONTRACTS are exchanged, the date of exchange.
If exchange is not effected in person or by an irrevocable agreement to 
exchange made by telephone, fax or electronic mail the date of exchange 
is the date on which both parts have been signed and posted or otherwise 
placed beyond normal retrieval.

DocUMEnTS
DOCUMENTS of title including, if title is registered, the entries on the 
register and the title plan and other DOCUMENTS listed or referred to 
in the SPECIAL CONDITIONS relating to the LOT (apart from FINANCIAL 
CHARGES).

EXTRa GEnERaL conDiTionS
Any CONDITIONS added or varied by the AUCTIONEERS starting at 
CONDITION G30.

Financial charge
A charge to secure a loan or other financial indebtedness (but not includ-
ing a rentcharge or local land charge).

General conditions
The SALE CONDITIONS headed ‘GENERAL CONDITIONS of SALE’, 
including any EXTRA GENERAL CONDITIONS.

inTEREST RaTE
If not specified in the SPECIAL CONDITIONS, the higher of 6% and 4% 
above the base rate from time to time of Barclays Bank plc. The iNtErEst 
RATE will also apply to any judgment debt, unless the statutory rate is 
higher.

LoT
Each separate property described in the CATALOGUE or (as the case may 

be) the property that the SELLER has agreed to sell and the BUYER to buy 
(including chattels, if any).

old aRREaRS
ARREARS due under any of the TENANCIES that are not “new 
TENANCIES” as defined by the Landlord and Tenant (Covenants) Act 1995.

PaRTicULaRS
The section of the CATALOGUE that contains descriptions of each LOT (as 
varied by any ADDENDUM).

PRacTiTionER
An insolvency PRACTITIONER for the purposes of the Insolvency Act 
1986 (or, in relation to jurisdictions outside the United Kingdom, a person 
undertaking a similar role).

PRicE
The PricE (exclusive of VAT) that the BUYER agrees to pay for the LOT.

Ready To complete
Ready, willing and able to complete: if COMPLETION would enable the 
SELLER to discharge all FINANCIAL CHARGES secured on the LOT that 
have to be discharged by COMPLETION, then those outstanding financial 
charges do not prevent the SELLER from being READY to COMPLETE.

SaLE conDiTionS
The GENERAL CONDITIONS as varied by any SPECIAL CONDITIONS or 
ADDENDUM.

SaLE MEMoRanDUM
The form so headed (whether or not set out in the CATALOGUE) in which 
the terms of the CONTRACT for the sale of the LOT are recorded.

SELLER
The person selling the LOT. If two or more are jointly the SELLER their 
obligations can be enforced against them jointly or against each of them 
separately.

SPEciaL conDiTionS
Those of the SALE CONDITIONS so headed that relate to the LOT.

TEnanciES
TENANCIES, leases, licences to occupy and agreements for lease and any 
DOCUMENTS varying or supplemental to them.

TEnancY ScHEDULE
The schedule of TENANCIES (if any) forming part of the SPECIAL 
CONDITIONS.

TRanSFER
TRANSFER includes a conveyance or assignment (and “to TRANSFER” 
includes “to convey” or “to assign”).

TUPE
The TRANSFER of Undertakings (Protection of Employment) Regulations 
2006.

VaT
Value Added Tax or other tax of a similar nature.

VaT oPTion
An option to tax.

WE (and US and oUR)
The AUCTIONEERS.

YoU (and YoUR)
Someone who has seen the CATALOGUE or who attends or bids at or 
otherwise participates in the AUCTION, whether or not a BUYER.

auction conduct conditions
Words in caPiTaLS have special meanings, which are defined in the 
Glossary.

The AUCTION CONDUCT CONDITIONS (as supplemented or varied by 
CONDITION A6, if applicable) are a compulsory section of the Common 
AUCTION Conditions. They cannot be disapplied or varied without our 
agreement, even by a CONDITION purporting to replace the Common 
AUCTION Conditions in their entirety.

a1 introduction
A1.1 The AUCTION CONDUCT CONDITIONS apply wherever the LOT 

is located.
A1.2 If YOU make a bid for a LOT or otherwise participate in the 

AUCTION it is on the basis that YOU accept these AUCTION 
CONDUCT CONDITIONS. They govern our relationship with 
YOU. They can be varied only if wE agree.

a2 oUR role
A2.1 As agents for each SELLER we have authority to
 (a) prepare the CATALOGUE from information supplied by or on 

behalf of each SELLER;
 (b) offer each LOT for sale;
 (c) sell each LOT;
 (d) receive and hold deposits;
 (e) sign each SALE MEMORANDUM; and
 (f) treat a CONTRACT as repudiated if the BUYER fails to sign 

a SALE MEMORANDUM or pay a deposit as required by these 
AUCTION CONDUCT CONDITIONS or fails to provide identifica-
tion as required by the AUCTIONEERS.

A2.2 our decision on the conduct of the AUCTION is final.
A2.3 wE may cancel the AUCTION, or alter the order in which LOTS 

are offered for sale. wE may also combine or divide LOTS. A LOT 
may be sold or withdrawn from sale prior to the AUCTION.

A2.4 YOU acknowledge that to the extent permitted by law wE owe 
YOU no duty of care and YOU have no claim against us for any 
loss.

A2.5 wE may refuse to admit one or more persons to the AUCTION 
without having to explain why.

A2.6 YOU may not be allowed to bid unless YOU provide such evi-
dence of YOUR identity and other information as wE reasonably 
require from all bidders.

a3 Bidding and reserve PRicEs
A3.1 All bids are to be made in pounds sterling exclusive of VAT.
A3.2 wE may refuse to accept a bid. wE do not have to explain why.
A3.3 If there is a dispute over bidding wE are entitled to resolve it, and 

our decision is final.
A3.4 Unless stated otherwise each LOT is subject to a reserve PricE 

(which may be fixed just before the LOT is offered for sale). If no 

bid equals or exceeds that reserve PricE the LOT will be with-
drawn from the AUCTION.

A3.5 Where there is a reserve PricE the SELLER may bid (or ask 
us or another agent to bid on the SELLER’s behalf) up to the 
reserve PricE but may not make a bid equal to or exceeding the 
reserve PricE. YOU accept that it is possible that all bids up to 
the reserve PricE are bids made by or on behalf of the SELLER.

a4 The PaRTicULaRS and other information
A4.1 wE have taken reasonable care to prepare PARTICULARS that 

correctly describe each LOT. The PARTICULARS are based on 
information supplied by or on behalf of the SELLER. YOU need 
to check that the information in the PARTICULARS is correct.

A4.2 If the SPECIAL CONDITIONS do not contain a description of 
the LOT, or simply refer to the relevant LOT number, you take 
the risk that the description contained in the PARTICULARS is 
incomplete or inaccurate, as the PARTICULARS have not been 
prepared by a conveyancer and are not intended to form part of 
a legal CONTRACT.

A4.3 The PARTICULARS and the SALE CONDITIONS may change 
prior to the AUCTION and it is YOUR responsibility to check that 
YOU have the correct versions.

A4.4 If wE provide information, or a copy of a DOCUMENT, wE do so 
only on the basis that wE are not responsible for the accuracy of 
that information or DOCUMENT.

a5 The conTRacT
A5.1 A successful bid is one wE accept as such (normally on the fall 

of the hammer). This CONDITION A5 applies to YOU only if YOU 
make the successful bid for a LOT.

A5.2 YOU are obliged to buy the LOT on the terms of the SALE 
MEMORANDUM at the PricE YOU bid (plus VAT, if applicable).

A5.3 YOU must before leaving the AUCTION
 (a) provide all information wE reasonably need from YOU to ena-

ble us to complete the SALE MEMORANDUM (including proof of 
your identity if required by us);

 (b) sign the completed SALE MEMORANDUM; and
 (c) pay the deposit.
A5.4 If YOU do not wE may either
 (a) as agent for the SELLER treat that failure as YOUR repudiation 

of the CONTRACT and offer the LOT for sale again: the SELLER 
may then have a claim against YOU for breach of CONTRACT; or

 (b) sign the SALE MEMORANDUM on YOUR behalf.
A5.5 The deposit
 (a) must be paid in pounds sterling by debit/credit card/BACS 

payment or cheque/bankers’ draft made payable to us (or, 
at our option, the SELLER’S conveyancer) drawn on an 
APPROVED FINANCIAL INSTITUTION (CONDITION A6 may 
state if WE accept any other form of payment);

 (b) may be declined by us unless drawn on YOUR account, 
or that of the BUYER, or of another person who (we are sat-
isfied) would not expose us to a breach of money laundering 
regulations;

 (c) is to be held by us (or, at our option, the SELLER’S convey-
ancer); and

 (d) is to be held as stakeholder where VAT would be chargea-
ble on the deposit were it to be held as agent for the SELLER, 
but otherwise is to be held as stakeholder unless the SALE 
CONDITIONS require it to be held as agent for the SELLER.

A5.6 wE may retain the SALE MEMORANDUM signed by or on behalf 
of the SELLER until the deposit has been received in cleared 
funds.

A5.7 Where wE hold the deposit as stakeholder wE are authorised 
to release it (and interest on it if applicable) to the SELLER on 
COMPLETION or, if COMPLETION does not take place, to the 
person entitled to it under the SALE CONDITIONS.

A5.8 If the BUYER does not comply with its obligations under the 
CONTRACT then

 (a) YOU are personally liable to buy the LOT even if YOU are 
acting as an agent; and

 (b) YOU must indemnify the SELLER in respect of any loss the 
SELLER incurs as a result of the BUYER’s default.

A5.9 Where the BUYER is a company YOU warrant that the BUYER is 
properly constituted and able to buy the LOT.

a6 Extra auction conduct conditions
A6.1 Despite any SPECIAL CONDITION to the contrary the minimum 

deposit wE accept is £2,000 (or the total PricE, if less). A SPECIAL 
CONDITION may, however, require a higher minimum deposit.

General conditions of Sale
Words in caPiTaLS have special meanings, which are defined in the 
Glossary.

The GENERAL CONDITIONS (as wE supplement or change them by 
any EXTRA GENERAL CONDITIONS or ADDENDUM) are compulsory 
but may be disapplied or changed in relation to one or more LOTS by 
SPECIAL CONDITIONS. The template form of SALE MEMORANDUM is 
not compulsory but is to be varied only if wE agree. The template forms 
of SPECIAL CONDITIONS and schedules are recommended, but are not 
compulsory and may be changed by the SELLER of a LOT.

G1 The LoT
G1.1 The LOT (including any rights to be granted or reserved, and any 

exclusions from it) is described in the SPECIAL CONDITIONS, or 
if not so described is that referred to in the SALE MEMORANDUM.

G1.2 The LOT is sold subject to any TENANCIES disclosed by the 
SPECIAL CONDITIONS, but otherwise with vacant possession 
on COMPLETION.

G1.3 The LOT is sold subject to all matters contained or referred to 
in the DOCUMENTS. The SELLER must discharge FINANCIAL 
CHARGES on or before COMPLETION.

G1.4 The LOT is also sold subject to such of the following as may affect 
it, whether they arise before or after the CONTRACT DATE and 
whether or not they are disclosed by the SELLER or are apparent 
from inspection of the LOT or from the DOCUMENTS:

 (a) matters registered or capable of registration as local land 
charges;

 (b) matters registered or capable of registration by any competent 
authority or under the provisions of any statute;

 (c) notices, orders, demands, proposals and requirements of any 
competent authority;

 (d) charges, notices, orders, restrictions, agreements and other 
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matters relating to town and country planning, highways or public 
health;

 (e) rights, easements, quasi-easements, and wayleaves;
 (f) outgoings and other liabilities;
 (g) any interest which overrides, under the Land Registration Act 

2002;
 (h) matters that ought to be disclosed by the searches and 

enquiries a prudent BUYER would make, whether or not the 
BUYER has made them; and

 (i) anything the SELLER does not and could not reasonably know 
about.

G1.5 Where anything subject to which the LOT is sold would expose 
the SELLER to liability the BUYER is to comply with it and indem-
nify the SELLER against that liability.

G1.6 The SELLER must notify the BUYER of any notices, orders, 
demands, proposals and requirements of any competent author-
ity of which it learns after the CONTRACT DATE but the BUYER 
must comply with them and keep the SELLER indemnified.

G1.7 The LOT does not include any tenant’s or trade fixtures or fit-
tings. The SPECIAL CONDITIONS state whether any chattels are 
included in the LOT, but if they are:

 (a) the BUYER takes them as they are at COMPLETION and the 
SELLER is not liable if they are not fit for use, and

 (b) the SELLER is to leave them at the LOT.
G1.8 The BUYER buys with full knowledge of
 (a) the DOCUMENTS, whether or not the BUYER has read them; 

and
 (b) the physical condition of the LOT and what could reasonably 

be discovered on inspection of it, whether or not the BUYER has 
inspected it.

G1.9 The BUYER admits that it is not relying on the information con-
tained in the PARTICULARS or on any representations made 
by or on behalf of the SELLER but the BUYER may rely on the 
SELLER’S conveyancer’s written replies to written enquiries to 
the extent stated in those replies.

G2 Deposit
G2.1 The amount of the deposit is the greater of:
 (a) any minimum deposit stated in the AUCTION CONDUCT 

CONDITIONS (or the total PricE, if this is less than that mini-
mum); and

 (b) 10% of the PricE (exclusive of any VAT on the PricE).
G2.2 If a cheque for all or part of the deposit is not cleared on first 

presentation the SELLER may treat the CONTRACT as at an end 
and bring a claim against the BUYER for breach of CONTRACT.

G2.3 Interest earned on the deposit belongs to the SELLER unless the 
SALE CONDITIONS provide otherwise.

G3 Between conTRacT and coMPLETion
G3.1 From the CONTRACT DATE the SELLER has no obligation to 

insure the LOT and the BUYER bears all risks of loss or damage 
unless

 (a) the LOT is sold subject to a TENANCY that requires the 
SELLER to insure the LOT or

 (b) the SPECIAL CONDITIONS require the SELLER to insure the 
LOT.

G3.2 If the SELLER is required to insure the LOT then the SELLER
 (a) must produce to the BUYER on request all relevant insurance 

details;
 (b) must use reasonable endeavours to maintain that or equiva-

lent insurance and pay the premiums when due;
 (c) gives no warranty as to the adequacy of the insurance;
 (d) must at the request of the BUYER use reasonable endeavours 

to have the BUYER’s interest noted on the policy if it does not 
cover a contracting purchaser;

 (e) must, unless otherwise agreed, cancel the insurance at 
COMPLETION, apply for a refund of premium and (subject to the 
rights of any tenant or other third party) pay that refund to the 
BUYER; and

 (f) (subject to the rights of any tenant or other third party) hold 
on trust for the BUYER any insurance payments that the 
SELLER receives in respect of loss or damage arising after the 
CONTRACT DATE, or assign to the BUYER the benefit of any 
claim; and the BUYER must on COMPLETION reimburse to the 
SELLER the cost of that insurance as from the CONTRACT DATE 
(to the extent not already paid by the BUYER or a tenant or other 
third party).

G3.3 No damage to or destruction of the LOT, nor any deterioration in 
its condition, however caused, entitles the BUYER to any reduc-
tion in PricE, or to delay COMPLETION, or to refuse to complete.

G3.4 Section 47 of the Law of Property Act 1925 does not apply to the 
CONTRACT.

G3.5 Unless the BUYER is already lawfully in occupation of the 
LOT the BUYER has no right to enter into occupation prior to 
COMPLETION.

G4 Title and identity
G4.1 Unless CONDITION G4.2 applies, the BUYER accepts the title 

of the SELLER to the LOT as at the CONTRACT DATE and may 
raise no requisition or objection to any of the DOCUMENTS 
that is made available before the AUCTION or any other matter, 
except one that occurs after the CONTRACT DATE.

G4.2 The following provisions apply only to any of the following 
DOCUMENTS that is not made available before the AUCTION:

 (a) If the LOT is registered land the SELLER is to give to the 
BUYER within five BUSINESS DAYS of the CONTRACT DATE an 
official copy of the entries on the register and title plan and, where 
noted on the register, of all DOCUMENTS subject to which the 
LOT is being sold.

 (b) If the LOT is not registered land the SELLER is to give to the 
BUYER within five BUSINESS DAYS of the CONTRACT DATE 
an abstract or epitome of title starting from the root of title men-
tioned in the SPECIAL CONDITIONS (or, if none is mentioned, a 
good root of title more than fifteen years old) and must produce 
to the BUYER the original or an examined copy of every relevant 
DOCUMENT.

 (c)   If title is in the course of registration, title is to consist of:
   (i) certified copies of the application for registration of 

title made to the Land Registry and of the DOCUMENTS 
accompanying that application;

   (ii) evidence that all applicable stamp duty land tax relating 
to that application has been paid; and

   (iii) a letter under which the SELLER or its conveyancer 
agrees to use all reasonable endeavours to answer any 
requisitions raised by the Land Registry and to instruct 
the Land Registry to send the completed registration 
DOCUMENTS to the BUYER.

 (d) The BUYER has no right to object to or make requisitions on 
any title information more than seven BUSINESS DAYS after that 
information has been given to the BUYER.

G4.3 Unless otherwise stated in the SPECIAL CONDITIONS the 
SELLER sells with full title guarantee except that (and the 
TRANSFER shall so provide):

 (a) the covenant set out in section 3 of the Law of Property 
(Miscellaneous Provisions) Act 1994 shall not extend to matters 
recorded in registers open to public inspection; these are to be 
treated as within the actual knowledge of the BUYER; and

 (b) the covenant set out in section 4(1)(b) of the Law of Property 
(Miscellaneous Provisions) Act 1994 shall not extend to any 

condition or tenant’s obligation relating to the state or condition 
of the LOT where the LOT is leasehold property.

G4.4 The TRANSFER is to have effect as if expressly subject to all 
matters subject to which the LOT is sold under the CONTRACT.

G4.5 The SELLER does not have to produce, nor may the BUYER 
object to or make a requisition in relation to, any prior or superior 
title even if it is referred to in the DOCUMENTS.

G4.6 The SELLER (and, if relevant, the BUYER) must produce to each 
other such confirmation of, or evidence of, their identity and that 
of their mortgagees and attorneys (if any) as is necessary for the 
other to be able to comply with applicable Money Laundering 
Regulations and Land Registry Rules.

G5 TRanSFER
G5.1 Unless a form of TRANSFER is prescribed by the SPECIAL 

CONDITIONS
 (a) the BUYER must supply a draft TRANSFER to the SELLER at 

least ten BUSINESS DAYS before the AGREED COMPLETION 
DATE and the engrossment (signed as a deed by the BUYER 
if CONDITION G5.2 applies) five BUSINESS DAYS before that 
date or (if later) two BUSINESS DAYS after the draft has been 
approved by the SELLER; and

 (b) the SELLER must approve or revise the draft TRANSFER 
within five BUSINESS DAYS of receiving it from the BUYER.

G5.2 If the SELLER has any liability (other than to the BUYER) in rela-
tion to the LOT or a TENANCY following COMPLETION, the 
BUYER is specifically to covenant in the TRANSFER to indemnify 
the SELLER against that liability.

G5.3 The SELLER cannot be required to TRANSFER the LOT to any-
one other than the BUYER, or by more than one TRANSFER.

G5.4 Where the SPECIAL CONDITIONS state that the SELLER is to 
grant a new lease to the BUYER

 (a) the CONDITIONS are to be read so that the TRANSFER refers 
to the new lease, the SELLER to the proposed landlord and the 
BUYER to the proposed tenant;

 (b) the form of new lease is that described by the SPECIAL 
CONDITIONS; and

 (c) the SELLER is to produce, at least five BUSINESS DAYS 
before the AGREED COMPLETION DATE, the engrossed coun-
terpart lease, which the BUYER is to sign and deliver to the 
SELLER on COMPLETION.

G6 coMPLETion
G6.1 COMPLETION is to take place at the offices of the SELLER’S 

conveyancer, or where the SELLER may reasonably require, on 
the AGREED COMPLETION DATE. The SELLER can only be 
required to complete on a BUSINESS DAY and between the 
hours of 0930 and 1700.

G6.2 The amount payable on COMPLETION is the balance of the 
PricE adjusted to take account of apportionments plus (if appli-
cable) VAT and interest, but no other amounts unless specified in 
the SPECIAL CONDITIONS.

G6.3 Payment is to be made in pounds sterling and only by
 (a) direct TRANSFER from the BUYER’s conveyancer to the 

SELLER’S conveyancer; and
 (b) the release of any deposit held by a stakeholder or in such 

other manner as the SELLER’S conveyancer may agree.
G6.4 Unless the SELLER and the BUYER otherwise agree, 

COMPLETION cannot take place until both have complied with 
the obligations under the CONTRACT that they are obliged to 
comply with prior to COMPLETION, and the amount payable on 
COMPLETION is unconditionally received in the SELLER’S con-
veyancer’s client account or as otherwise required by the terms 
of the CONTRACT.

G6.5 If COMPLETION takes place after 1400 hours for a reason other 
than the SELLER’S default it is to be treated, for the purposes of 
apportionment and calculating interest, as if it had taken place on 
the next BUSINESS DAY.

G6.6 Where applicable the CONTRACT remains in force following 
COMPLETION.

G7 notice to complete
G7.1 The SELLER or the BUYER may on or after the AGREED 

COMPLETION DATE but before COMPLETION give the other 
notice to complete within ten BUSINESS DAYS (excluding the 
date on which the notice is given) making time of the essence.

G7.2 The person giving the notice must be READY to COMPLETE.
G7.3 If the BUYER fails to comply with a notice to complete the 

SELLER may, without affecting any other remedy the SELLER 
has:

 (a) terminate the CONTRACT;
 (b) claim the deposit and any interest on it if held by a stakeholder;
 (c) forfeit the deposit and any interest on it;
 (d) resell the LOT; and
 (e) claim damages from the BUYER.
G7.4 If the SELLER fails to comply with a notice to complete the 

BUYER may, without affecting any other remedy the BUYER has:
 (a) terminate the CONTRACT; and
 (b) recover the deposit and any interest on it from the SELLER or, 

if applicable, a stakeholder.

G8 if the conTRacT is brought to an end
 If the CONTRACT is lawfully brought to an end:
 (a) the BUYER must return all papers to the SELLER and 

appoints the SELLER its agent to cancel any registration of the 
CONTRACT; and

 (b) the SELLER must return the deposit and any interest on it to 
the BUYER (and the BUYER may claim it from the stakeholder, 
if applicable) unless the SELLER is entitled to forfeit the deposit 
under CONDITION G7.3.

G9 Landlord’s licence
G9.1 Where the LOT is or includes leasehold land and licence to assign 

or sublet is required this CONDITION G9 applies.
G9.2 The CONTRACT is conditional on that licence being obtained, by 

way of formal licence if that is what the landlord lawfully requires.
G9.3 The AGREED COMPLETION DATE is not to be earlier than the 

date five BUSINESS DAYS after the SELLER has given notice to 
the BUYER that licence has been obtained (“licence notice”).

G9.4 The SELLER must
 (a) use all reasonable endeavours to obtain the licence at the 

SELLER’S expense; and
 (b) enter into any Authorised Guarantee Agreement (“AGA”) 

properly required (procuring a guarantee of that AGA if lawfully 
required by the landlord).

G9.5 The BUYER must promptly
 (a) provide references and other relevant information; and
 (b) comply with the landlord’s lawful requirements.
G9.6 If within three months of the CONTRACT DATE (or such longer 

period as the SELLER and BUYER agree) the SELLER has not 
given licence notice to the BUYER the SELLER or the BUYER 
may (if not then in breach of any obligation under this CONDITION 
G9) by notice to the other terminate the CONTRACT at any time 
before the SELLER has given licence notice. That termination is 
without prejudice to the claims of either SELLER or BUYER for 
breach of this CONDITION G9.

G10 interest and apportionments
G10.1 If the ACTUAL COMPLETION DATE is after the AGREED 

COMPLETION DATE for any reason other than the SELLER’S 

default the BUYER must pay interest at the iNtErEst RATE on 
the money due from the BUYER at COMPLETION for the period 
starting on the AGREED COMPLETION DATE and ending on the 
ACTUAL COMPLETION DATE.

G10.2 Subject to CONDITION G11 the SELLER is not obliged to 
apportion or account for any sum at COMPLETION unless the 
SELLER has received that sum in cleared funds. The SELLER 
must promptly pay to the BUYER after COMPLETION any sum 
to which the BUYER is entitled that the SELLER subsequently 
receives in cleared funds.

G10.3 Income and outgoings are to be apportioned at the
ACTUAL COMPLETION DATE unless:
 (a) the BUYER is liable to pay interest; and
 (b) the SELLER has given notice to the BUYER at any time up to 

COMPLETION requiring apportionment on the date from which 
interest becomes payable by the BUYER; in which event income 
and outgoings are to be apportioned on the date from which 
interest becomes payable by the BUYER.

G10.4 Apportionments are to be calculated on the basis that:
 (a) the SELLER receives income and is liable for outgoings for the 

whole of the day on which apportionment is to be made;
 (b) annual income and expenditure accrues at an equal daily rate 

assuming 365 days in a year (or 366 in a leap year), and income 
and expenditure relating to some other period accrues at an 
equal daily rate during the period to which it relates; and

 (c) where the amount to be apportioned is not known at 
COMPLETION apportionment is to be made by reference to 
a reasonable estimate and further payment is to be made by 
SELLER or BUYER as appropriate within five BUSINESS DAYS 
of the date when the amount is known.

G10.5 If a payment due from the BUYER to the SELLER on or after 
COMPLETION is not paid by the due date, the BUYER is to pay 
interest to the SELLER at the iNtErEst RATE on that payment 
from the due date up to and including the date of payment.

G11. aRREaRS
Part 1 – Current rent
G11.1 “Current rent” means, in respect of each of the TENANCIES sub-

ject to which the LOT is sold, the instalment of rent and other 
sums payable by the tenant on the most recent rent payment 
date on or within four months preceding COMPLETION.

G11.2 If on COMPLETION there are any ARREARS of current rent 
the BUYER must pay them, whether or not details of those 
ARREARS are given in the SPECIAL CONDITIONS.

G11.3 Parts 2 and 3 of this CONDITION G11 do not apply to ARREARS 
of current rent.

Part 2 – BUYER to pay for ARREARS
G11.4 Part 2 of this CONDITION G11 applies where the SPECIAL 

CONDITIONS give details of ARREARS.
G11.5 The BUYER is on COMPLETION to pay, in addition to any other 

money then due, an amount equal to all ARREARS of which 
details are set out in the SPECIAL CONDITIONS.

G11.6 If those ARREARS are not OLD ARREARS the SELLER is to 
assign to the BUYER all rights that the SELLER has to recover 
those ARREARS.

Part 3 – BUYER not to pay for ARREARS
G11.7 Part 3 of this CONDITION G11 applies where the SPECIAL 

CONDITIONS
 (a) so state; or
 (b) give no details of any ARREARS.
G11.8 While any ARREARS due to the SELLER remain unpaid the 

BUYER must:
 (a) try to collect them in the ordinary course of management but 

need not take legal proceedings or forfeit the TENANCY;
 (b) pay them to the SELLER within five BUSINESS DAYS of 

receipt in cleared funds (plus interest at the iNtErEst RATE 
calculated on a daily basis for each subsequent day’s delay in 
payment);

 (c) on request, at the cost of the SELLER, assign to the SELLER 
or as the SELLER may direct the right to demand and sue for 
OLD ARREARS, such assignment to be in such form as the 
SELLER’S conveyancer may reasonably require;

 (d) if reasonably required, allow the SELLER’S conveyancer to 
have on loan the counterpart of any TENANCY against an under-
taking to hold it to the BUYER’s order;

 (e) not without the consent of the SELLER release any tenant or 
surety from liability to pay ARREARS or accept a surrender of or 
forfeit any TENANCY under which ARREARS are due; and

 (f) if the BUYER disposes of the LOT prior to recovery of all 
ARREARS obtain from the BUYER’S successor in title a cov-
enant in favour of the SELLER in similar form to part 3 of this 
CONDITION G11.

G11.9 Where the SELLER has the right to recover ARREARS it must not 
without the BUYER’S written consent bring insolvency proceed-
ings against a tenant or seek the removal of goods from the LOT.

G12 Management
G12.1 This CONDITION G12 applies where the LOT is sold subject to 

TENANCIES.
G12.2 The SELLER is to manage the LOT in accordance with its stand-

ard management policies pending COMPLETION.
G12.3 The SELLER must consult the BUYER on all management issues 

that would affect the BUYER after COMPLETION (such as, but 
not limited to, an application for licence; a rent review; a varia-
tion, surrender, agreement to surrender or proposed forfeiture of 
a TENANCY; or a new TENANCY or agreement to grant a new 
TENANCY) and:

 (a) the SELLER must comply with the BUYER’s reasonable 
requirements unless to do so would (but for the indemnity in 
paragraph (c)) expose the SELLER to a liability that the SELLER 
would not otherwise have, in which case the SELLER may act 
reasonably in such a way as to avoid that liability;

 (b) if the SELLER gives the BUYER notice of the SELLER’s 
intended act and the BUYER does not object within five 
BUSINESS DAYS giving reasons for the objection the SELLER 
may act as the SELLER intends; and

 (c) the BUYER is to indemnify the SELLER against all loss or liabil-
ity the SELLER incurs through acting as the BUYER requires, or 
by reason of delay caused by the BUYER.

G13 Rent deposits
G13.1 Where any TENANCY is an assured shorthold TENANCY, the 

SELLER and the BUYER are to comply with their respective stat-
utory duties in relation to the protection of tenants’ deposits, and 
to demonstrate in writing to the other (before COMPLETION, so 
far as practicable) that they have complied.

G13.2 The remainder of this CONDITION G13 applies where the 
SELLER is holding or otherwise entitled to money by way of 
rent deposit in respect of a TENANCY. In this CONDITION G13 

“rent deposit deed” means the deed or other DOCUMENT under 
which the rent deposit is held.

G13.3 If the rent deposit is not assignable the SELLER must on 
COMPLETION hold the rent deposit on trust for the BUYER and, 
subject to the terms of the rent deposit deed, comply at the cost 
of the BUYER with the BUYER’s lawful instructions.

G13.4 Otherwise the SELLER must on COMPLETION pay and assign its 
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interest in the rent deposit to the BUYER under an assignment in 
which the BUYER covenants with the SELLER to:

 (a) observe and perform the SELLER’s covenants and conditions 
in the rent deposit deed and indemnify the SELLER in respect of 
any breach;

 (b) give notice of assignment to the tenant; and
 (c) give such direct covenant to the tenant as may be required by 

the rent deposit deed.

G14 VaT
G14.1 Where a SALE CONDITION requires money to be paid or other 

consideration to be given, the payer must also pay any VAT that 
is chargeable on that money or consideration, but only if given a 
valid VAT invoice.

G14.2 Where the SPECIAL CONDITIONS state that no VAT oPtioN has 
been made the SELLER confirms that none has been made by 
it or by any company in the same VAT group nor will be prior to 
COMPLETION.

G15 TRanSFER as a going concern
G15.1 Where the SPECIAL CONDITIONS so state:
 (a) the SELLER and the BUYER intend, and will take all practica-

ble steps (short of an appeal) to procure, that the sale is treated 
as a TRANSFER of a going concern; and

 (b) this CONDITION G15 applies.
G15.2 The SELLER confirms that the SELLER:
 (a) is registered for VAT, either in the SELLER’S name or as a 

member of the same VAT group; and
 (b) has (unless the sale is a standard-rated supply) made in rela-

tion to the LOT a VAT oPtioN that remains valid and will not be 
revoked before COMPLETION.

G15.3 The BUYER confirms that
 (a) it is registered for VAT, either in the BUYER’S name or as a 

member of a VAT group;
 (b) it has made, or will make before COMPLETION, a VAT 

oPtioN in relation to the LOT and will not revoke it before or 
within three months after COMPLETION;

 (c) article 5(2B) of the Value Added Tax (Special Provisions) Order 
1995 does not apply to it; and

 (d) it is not buying the LOT as a nominee for another person.
G15.4 The BUYER is to give to the SELLER as early as possible before 

the AGREED COMPLETION DATE evidence
 (a) of the BUYER’S VAT registration;
 (b) that the BUYER has made a VAT oPtioN; and
 (c) that the VAT oPtioN has been notified in writing to HM 

Revenue and Customs; and if it does not produce the rel-
evant evidence at least two BUSINESS DAYS before the 
AGREED COMPLETION DATE, CONDITION G14.1 applies at 
COMPLETION.

G15.5 The BUYER confirms that after COMPLETION the BUYER 
intends to

 (a) retain and manage the LOT for the BUYER’S own benefit as a 
continuing business as a going concern subject to and with the 
benefit of the TENANCIES; and

 (b) collect the rents payable under the TENANCIES and charge 
VAT on them.

G15.6 If, after COMPLETION, it is found that the sale of the LOT is not a 
TRANSFER of a going concern then:

 (a) the SELLER’s conveyancer is to notify the BUYER’s convey-
ancer of that finding and provide a VAT invoice in respect of the 
sale of the LOT;

 (b) the BUYER must within five BUSINESS DAYS of receipt of the 
VAT invoice pay to the SELLER the VAT due; and

 (c) if VAT is payable because the BUYER has not complied with 
this CONDITION G15, the BUYER must pay and indemnify the 
SELLER against all costs, interest, penalties or surcharges that 
the SELLER incurs as a result.

G16 capital allowances
G16.1 This CONDITION G16 applies where the SPECIAL CONDITIONS 

state that there are capital allowances available in respect of the 
LOT.

G16.2 The SELLER is promptly to supply to the BUYER all informa-
tion reasonably required by the BUYER in connection with the 
BUYER’s claim for capital allowances.

G16.3 The value to be attributed to those items on which capital allow-
ances may be claimed is set out in the SPECIAL CONDITIONS.

G16.4 The SELLER and BUYER agree:
 (a) to make an election on COMPLETION under Section 198 of 

the Capital Allowances Act 2001 to give effect to this CONDITION 
G16; and

 (b) to submit the value specified in the SPECIAL CONDITIONS to 
HM Revenue and Customs for the purposes of their respective 
capital allowance computations.

G17 Maintenance agreements
G17.1 The SELLER agrees to use reasonable endeavours to TRANSFER 

to the BUYER, at the BUYER’s cost, the benefit of the mainte-
nance agreements specified in the SPECIAL CONDITIONS.

G17.2 The BUYER must assume, and indemnify the SELLER in 
respect of, all liability under such agreements from the ACTUAL 
COMPLETION DATE.

G18 Landlord and Tenant act 1987
G18.1 This CONDITION G18 applies where the sale is a relevant dis-

posal for the purposes of part i of the Landlord and Tenant Act 
1987

G18.2 The SELLER warrants that the SELLER has complied with sec-
tions 5B and 7 of that Act and that the requisite majority of quali-
fying tenants has not accepted the offer.

G19 Sale by PRacTiTionER
G19.1 This CONDITION G19 applies where the sale is by a 

PRACTITIONER either as SELLER or as agent of the SELLER.
G19.2 The PRACTITIONER has been duly appointed and is empowered 

to sell the LOT.
G19.3 Neither the PRACTITIONER nor the firm or any member of the 

firm to which the PRACTITIONER belongs has any personal 
liability in connection with the sale or the performance of the 
SELLER’s obligations. The TRANSFER is to include a declaration 
excluding that personal liability.

G19.4 The LOT is sold
 (a) in its condition at COMPLETION;
 (b) for such title as the SELLER may have; and
 (c) with no title guarantee; and the BUYER has no right to termi-

nate the CONTRACT or any other remedy if information provided 
about the LOT is inaccurate, incomplete or missing.

G19.5 Where relevant:
 (a) the DOCUMENTS must include certified copies of those under 

which the PRACTITIONER is appointed, the DOCUMENT of 
appointment and the PRACTITIONER’S acceptance of appoint-
ment; and

 (b) the SELLER may require the TRANSFER to be by the lender 
exercising its power of sale under the Law of Property Act 1925.

G19.6 The BUYER understands this CONDITION G19 and agrees that it 
is fair in the circumstances of a sale by a PRACTITIONER.

G20 TUPE
G20.1 If the SPECIAL CONDITIONS state “there are no employees to 

which tuPE applies”, this is a warranty by the SELLER to this 
effect.

G20.2 If the SPECIAL CONDITIONS do not state “there are no employ-
ees to which tuPE applies” the following paragraphs apply:

 (a) The SELLER must notify the BUYER of those employees 
whose CONTRACTs of employment will TRANSFER to the 
BUYER on COMPLETION (the “Transferring Employees”).

 This notification must be given to the BUYER not less than 14 
days before COMPLETION.

 (b) The BUYER confirms that it will comply with its obligations 
under tuPE and any SPECIAL CONDITIONS in respect of the 
TRANSFERring Employees.

 (c) The BUYER and the SELLER acknowledge that pursuant and 
subject to tuPE, the CONTRACTS of employment between the 
TRANSFERring Employees and the SELLER will TRANSFER to 
the BUYER on COMPLETION.

 (d) The BUYER is to keep the SELLER indemnified against all 
liability for the TRANSFERRING Employees after COMPLETION.

G21 Environmental
G21.1 This CONDITION G21 only applies where the SPECIAL 

CONDITIONS so provide.
G21.2 The SELLER has made available such reports as the SELLER 

has as to the environmental condition of the LOT and has given 
the BUYER the opportunity to carry out investigations (whether or 
not the BUYER has read those reports or carried out any investi-
gation) and the BUYER admits that the PricE takes into account 
the environmental condition of the LOT

G21.3 The BUYER agrees to indemnify the SELLER in respect of all liability 
for or resulting from the environmental condition of the LOT.

G22 Service charge
G22.1 This CONDITION G22 applies where the LOT is sold subject to 

TENANCIES that include service charge provisions.
G22.2 No apportionment is to be made at COMPLETION in respect of 

service charges.
G22.3 Within two months after COMPLETION the SELLER must pro-

vide to the BUYER a detailed service charge account for the ser-
vice charge year current on COMPLETION showing:

 (a) service charge expenditure attributable to each TENANCY;
 (b) payments on account of service charge received from each 

tenant;
 (c) any amounts due from a tenant that have not been received;
 (d) any service charge expenditure that is not attributable to any 

TENANCY and is for that reason irrecoverable.
G22.4 In respect of each TENANCY, if the service charge account 

shows:
 (a) that payments that the tenant has made on account exceed 

attributable service charge expenditure, the SELLER must pay to 
the BUYER an amount equal to that excess when it provides the 
service charge account; or

 (b) that attributable service charge expenditure exceeds pay-
ments made on account, the BUYER must use all reasonable 
endeavours to recover the shortfall from the tenant as soon as 
practicable and promptly pay the amount so recovered to the 
SELLER; but in respect of payments on account that are still due 
from a tenant CONDITION G11 (ARREARS) applies.

G22.5 In respect of service charge expenditure that is not attributable to 
any TENANCY the SELLER must pay the expenditure incurred in 
respect of the period before ACTUAL COMPLETION DATE and 
the BUYER must pay the expenditure incurred in respect of the 
period after ACTUAL COMPLETION DATE. Any necessary mone-
tary adjustment is to be made within five BUSINESS DAYS of the 
SELLER providing the service charge account to the BUYER.

G22.6 If the SELLER holds any reserve or sinking fund on account of 
future service charge expenditure or a depreciation fund:

 (a) the SELLER must pay it (including any interest earned on it) to 
the BUYER on COMPLETION; and

 (b) the BUYER must covenant with the SELLER to hold it in 
accordance with the terms of the TENANCIES and to indemnify 
the SELLER if it does not do so.

G23 Rent reviews
G23.1 This CONDITION G23 applies where the LOT is sold subject to a 

TENANCY under which a rent review due on or before the ACTUAL 
COMPLETION DATE has not been agreed or determined.

G23.2 The SELLER may continue negotiations or rent review proceed-
ings up to the ACTUAL COMPLETION DATE but may not agree 
the level of the revised rent or commence rent review proceed-
ings without the written consent of the BUYER, such consent not 
to be unreasonably withheld or delayed.

G23.3 Following COMPLETION the BUYER must complete rent review 
negotiations or proceedings as soon as reasonably practicable 
but may not agree the level of the revised rent without the written 
consent of the SELLER, such consent not to be unreasonably 
withheld or delayed.

G23.4 The SELLER must promptly:
 (a) give to the BUYER full details of all rent review negotiations 

and proceedings, including copies of all correspondence and 
other papers; and

 (b) use all reasonable endeavours to substitute the BUYER for the 
SELLER in any rent review proceedings.

G23.5 The SELLER and the BUYER are to keep each other informed of 
the progress of the rent review and have regard to any proposals 
the other makes in relation to it.

G23.6 When the rent review has been agreed or determined the BUYER 
must account to the SELLER for any increased rent and interest 
recovered from the tenant that relates to the SELLER’S period 
of ownership within five BUSINESS DAYS of receipt of cleared 
funds.

G23.7 If a rent review is agreed or determined before COMPLETION but 
the increased rent and any interest recoverable from the tenant 
has not been received by COMPLETION the increased rent and 
any interest recoverable is to be treated as ARREARS.

G23.8 The SELLER and the BUYER are to bear their own costs in rela-
tion to rent review negotiations and proceedings.

G24 TEnancY renewals
G24.1 This CONDITION G24 applies where the tenant under a 

TENANCY has the right to remain in occupation under part II of 
the Landlord and Tenant Act 1954 (as amended) and references 
to notices and proceedings are to notices and proceedings under 
that Act.

G24.2 Where practicable, without exposing the SELLER to liability or 
penalty, the SELLER must not without the written consent of the 
BUYER (which the BUYER must not unreasonably withhold or 
delay) serve or respond to any notice or begin or continue any 
proceedings.

G24.3 If the SELLER receives a notice the SELLER must send a copy to 
the BUYER within five BUSINESS DAYS and act as the BUYER 
reasonably directs in relation to it.

G24.4 Following COMPLETION the BUYER must:
 (a) with the co-operation of the SELLER take immediate steps to 

substitute itself as a party to any proceedings;
 (b) use all reasonable endeavours to conclude any proceedings or 

negotiations for the renewal of the TENANCY and the determina-
tion of any interim rent as soon as reasonably practicable at the 
best rent or rents reasonably obtainable; and

 (c) if any increased rent is recovered from the tenant (whether 

as interim rent or under the renewed TENANCY) account to the 
SELLER for the part of that increase that relates to the SELLER’S 
period of ownership of the LOT within five BUSINESS DAYS of 
receipt of cleared funds.

G24.5 The SELLER and the BUYER are to bear their own costs in rela-
tion to the renewal of the TENANCY and any proceedings relating 
to this.

G25 Warranties
G25.1 Available warranties are listed in the SPECIAL CONDITIONS.
G25.2 Where a warranty is assignable the SELLER must:
 (a) on COMPLETION assign it to the BUYER and give notice of 

assignment to the person who gave the warranty; and
 (b) apply for (and the SELLER and the BUYER must use all 

reasonable endeavours to obtain) any consent to assign that is 
required. If consent has not been obtained by COMPLETION the 
warranty must be assigned within five BUSINESS DAYS after the 
consent has been obtained.

G25.3 If a warranty is not assignable the SELLER must after 
COMPLETION:

 (a) hold the warranty on trust for the BUYER; and
 (b) at the BUYER’s cost comply with such of the lawful instruc-

tions of the BUYER in relation to the warranty as do not place 
the SELLER in breach of its terms or expose the SELLER to any 
liability or penalty.

G26 no assignment
 The BUYER must not assign, mortgage or otherwise TRANSFER 

or part with the whole or any part of the BUYER’S interest under 
this CONTRACT.

G27 Registration at the Land Registry
G27.1 This CONDITION G27.1 applies where the LOT is leasehold and 

its sale either triggers first registration or is a registrable dispo-
sition. The BUYER must at its own expense and as soon as 
practicable:

 (a) procure that it becomes registered at the Land Registry as 
proprietor of the LOT;

 (b) procure that all rights granted and reserved by the lease under 
which the LOT is held are properly noted against the affected 
titles; and

 (c) provide the SELLER with an official copy of the register relating 
to such lease showing itself registered as proprietor.

G27.2 This CONDITION G27.2 applies where the LOT comprises part 
of a registered title. The BUYER must at its own expense and as 
soon as practicable:

 (a) apply for registration of the TRANSFER;
 (b) provide the SELLER with an official copy and title plan for the 

BUYER’S new title; and
 (c) join in any representations the SELLER may properly make to 

the Land Registry relating to the application.

G28 notices and other communications
G28.1 All communications, including notices, must be in writing. 

Communication to or by the SELLER or the BUYER may be given 
to or by their conveyancers.

G28.2 A communication may be relied on if:
 (a) delivered by hand; or
 (b) made electronically and personally acknowledged (automatic 

acknowledgement does not count); or
 (c) there is proof that it was sent to the address of the person to 

whom it is to be given (as specified in the SALE MEMORANDUM) 
by a postal service that offers normally to deliver mail the next 
following BUSINESS DAY.

G28.3 A communication is to be treated as received:
 (a) when delivered, if delivered by hand; or
 (b) when personally acknowledged, if made electronically; but if 

delivered or made after 1700 hours on a BUSINESS DAY a com-
munication is to be treated as received on the next BUSINESS 
DAY.

G28.4 A communication sent by a postal service that offers normally to 
deliver mail the next following BUSINESS DAY will be treated as 
received on the second BUSINESS DAY after it has been posted.

G29 conTRacTS (Rights of Third Parties) act 1999
No one is intended to have any benefit under the CONTRACT pursuant to 
the CONTRACTS (Rights of Third Parties) Act 1999.

Extra General conditions
Applicable for all lots where the Common Auction Conditions apply.

1. The Deposit
1.1 General Conditions A5.5a shall be deemed to be deleted and 

replaced by the following:
 A5.5a. The Deposit:
 a)  must be paid to the AUCTIONEERS by bankers draft 

drawn on a UK clearing bank or building society (or by 
such other means of payment as they may accept)

 b)  is to be held as stakeholder save to the extent of the 
AUCTIONEERS’ fees and expenses which part of the 
deposit shall be held as agents for the SELLER

2. Buyer’s administration charge
2.1 Should your bid be successful you will be liable to pay a Buyer’s 

Premium Fee of £500 + VAT (unless stated otherwise within the 
property description in the catalogue) upon exchange of con-
tracts to the Auctioneer.

3. Extra auction conduct conditions
3.1 Despite any special CONDITION to the contrary the minimum 

deposit we accept is £2,000 (or the total price, if less). A special 
CONDITION may, however, require a higher minimum deposit.

4. Searches
 On completion the Buyer shall pay to the Seller, in addition to the 

purchase price, the cost incurred by the Seller in obtaining the 
Searches included in the Auction Pack.

www.johnfrancis.co.uk 35Please note there is a £500 plus VAT (£600 including VAT @ 20%) buyer’s premium on each lot purchased (unless stated 
otherwise in the property description). *Guide/reserve price definitions and buyer’s fees can be found on page 6.



aBERaERon
8 Alban Square
SY46 0AD
Tel: 01545 570990
Email: aberaeron@johnfrancis.co.uk
Branch Manager: Kelly Emanuel MNAEA

aBERYSTWYTH
5 Terrace Road
SY23 1NY
Tel: 01970 630721
Email: aberystwyth@johnfrancis.co.uk
Branch Manager: Ben McNally MNAEA

aMManFoRD
24 College Street
SA18 3AF
Tel: 01269 592401
Email: ammanford@johnfrancis.co.uk
Branch Partner: Helen Calow MNAEA

caRDiGan
20 High Street 
SA43 1JJ
Tel: 01239 612080
Email: cardigan@johnfrancis.co.uk
Branch Partner: Daniel Dix MNAEA

caRMaRTHEn
18 Lammas Street
SA31 3AJ
Tel: 01267 233111
Email: carmarthen@johnfrancis.co.uk
Branch Partner: Neville Thomas MNAEA

FiSHGUaRD
15 West Street
SA65 9AE
Tel: 01348 873070
Email: fishguard@johnfrancis.co.uk
Branch Manager: Wendy Kelly MNAEA

GoRSEinon
6/7 Lime Street
SA4 4AD
Tel: 01792 892436
Email: gorseinon@johnfrancis.co.uk
Branch Partner: Davina Lewis MNAEA

HaVERFoRDWEST
11 Victoria Place
SA61 2JX
Tel: 01437 768281
Email: haverfordwest@johnfrancis.co.uk
Branch Manager: Amy Watkins

KiLLaY
468a Gower Road
SA2 7DZ
Tel: 01792 297800
Email: killay@johnfrancis.co.uk
Branch Partner: Simon Steele MNAEA

LaMPETER
8 Harford Square
SA48 7DX
Tel: 01570 422846
Email: lampeter@johnfrancis.co.uk
Branch Partner: Eryl Jenkins MNAEA

LLanELLi
27 Murray Street
SA15 1AQ
Tel: 01554 773051
Email: llanelli@johnfrancis.co.uk
Branch Manager: Michelle Davies MNAEA

MiLFoRD HaVEn
68 Charles Street
SA73 2HE
Tel: 01646 690096
Email: milford@johnfrancis.co.uk
Branch Manager: Ceri Pyart

MoRRiSTon
112 Clase Road
SA6 8DY
Tel: 01792 311910
Email: morriston@johnfrancis.co.uk
Branch Manager: Kirsty Johnson MNAEA

MUMBLES
76 Newton Road
SA3 4BE
Tel: 01792 360060
Email: mumbles@johnfrancis.co.uk
Branch Partner: Nicola Rattenbury MNAEA

naRBERTH
64 St James Street
SA67 7DB
Tel: 01834 861812
Email: narberth@johnfrancis.co.uk
Branch Manager: Fiona Cooke MNAEA

PEMBRoKE
55 Main Street
SA71 4DA
Tel: 01646 685577
Email: pembroke@johnfrancis.co.uk
Branch Partner: Haydn Shapcott MNAEA

PonTaRDaWE
9 High Street
SA8 4HU
Tel: 01792 864900
Email: pontardawe@johnfrancis.co.uk
Branch Manager: Karen Walters MNAEA

SKETTY
41 Gower Road
SA2 9BX
Tel: 01792 281122
Email: sketty@johnfrancis.co.uk
Branch Manager: Louise Davies

SWanSEa
5 Walter Road
SA1 5NE
Tel: 01792 653508
Email: swansea@johnfrancis.co.uk
Branch Manager: Zak Jones MNAEA

TEnBY
2 Cheltenham House
Tudor Square
SA70 7AD
Tel: 01834 842859
Email: tenby@johnfrancis.co.uk
Branch Partner: Stephen Duckworth FNAEA

coMMERciaL DEPaRTMEnT
64 St James Street, Narberth
SA67 7DB
Tel: 01834 861810
Email: commercialwest@johnfrancis.co.uk
Branch Manager: David Cochlin FRICS

LETTinGS DEPaRTMEnTS

SWanSEa
4 Walter Road
SA1 5NE
Tel: 01792 469848
Email: lettings@johnfrancis.co.uk
Lettings Department Manager: Jodi Baister 
MARLA

GoRSEinon
6/7 Lime Street
SA4 4AD
Tel: 01792 343888
Email: gorseinon@johnfrancislettings.co.uk
Lettings Department Manager: Emma 
Holborn LLB Hons MARLA

LLanELLi
27 Murray Street
SA15 1AQ
Tel: 01554 700800
Email: llanelli@johnfrancislettings.co.uk
Lettings Department Manager: Emma 
Holborn LLB Hons MARLA

HaVERFoRDWEST
11 Victoria Place
SA61 2JX
Tel: 01437 806111
Email: pembs@johnfrancislettings.co.uk
Lettings Department Manager: James King

caRMaRTHEn
18 Lammas Street
Carmarthen
SA31 3AJ
Tel: 01267 611000
Email: carmarthen@lettings.johnfrancis.co.uk
Lettings Department Manager: Ruth 
Yeomans

 JohnFrancisEstateagents

 @JohnFrancisHo


