
When Rettie & Co.  launched 
25 years ago, our original motto 
was ‘At Home in Town and 
Country’. With the opening 
of our 5th sales branch, in 
Glasgow’s City Centre, to 
service the rising reoccupation 
of the City Centre & Merchant 
City,  this original statement has 
never been more true. 
With offices from Bearsden, to 
Newton Mearns, West End to 
Southside, and now another 
in the City Centre, we are well 
positioned to give insight into 
the Glasgow market.

There have been a number of 
key emerging trends in Glasgow 
over the past year, which are 
set to steer the direction of 
the 2018 market. The first 
trend is undersupply against 
rising demand. This is currently 
most acute in prime areas such 
as the West End. This prime 

undersupply is speeding up 
the trends of gentrification 
in areas with strong central 
amenity and accessibility. This 
is also contributing to a second 
more systemic trend  to return 
the city centre to residential 
use, which has seen a number 
of high profile residential 
developments emerge. Thirdly, 
the suburban commuter 
market has been driven 
strongly by affordable new build 
development in convenient and 
accessible locations.
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Key Findings
• Prime areas of Glasgow and popular 

commuter suburbs are experiencing high 
levels of demand, leading to competitive 
closing dates and rising values.  

• Low supply in the rental market, due to the 
cumulative effect of changes in the sector, is 
supporting rental values.  

• New development, and rising demand, is 
seeing a shift towards the city centre as a 
residential destination.  

• The announcement of a series of Built to 
Rent (BTR) schemes in Glasgow will see the 
tenure arrive in volume for the first time in 
Scotland. 

• Affordable family homes in the city’s suburbs 
have been the focus of recent new build 
supply, with accessibility and value being key 
factors.
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Competition drives house price growth across the city

Average House Price in 2016
Average House Price in 2017

Over 2017, most areas within Glasgow 
experienced average house price 
increases as market demand rose. While 
prime markets, such as the West End, 
and commuter favourites Bearsden 
and Newton Mearns, experienced 
strong annual growth and top the 
average house price chart, there are 
other areas which are seeing strong 
growth. Affordability pressures and 
regeneration works in areas such as 
Govanhill and Ibrox are seeing rising 
values as they offer connectivity to the 
city, with average prices lower than the 
city average.  Another trend is rising 
values in the city centre in G1 & G2. 

Glasgow’s City Centre has traditionally 
been an area of commerce rather than 
residential occupation, with professionals 
preferring the sophistication of the 
West End. However, there is a growing 
trend of reoccupation in the City Centre 
and Merchant City. With investment in 
Build to Rent and Council support, this 
is a trend that is likely to see significant 
change in Glasgow’s City Centre in 
coming years.  

For more information on the City 
Market contact, Lisa Pitchers, Branch 
Manager of Rettie & Co. Glasgow City 
Branch. glasgowcity@rettie.co.uk

• Prime neighbourhoods & 
commuter suburbs have seen 
strong demand, leading to rising 
values & competitive closing dates.  

• Glasgow is undergoing a 
rehabitation of the city centre as a 
residential district with rising values 
and a pipeline of new development.  

• Affordability and supply levels 
are supporting demand and 
price growth in areas bordering 
established neighbourhoods and in 
regeneration zones. 
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Average House Price by Postcode in 2017
Average House Prices rose across most of Glasgow in 2017

Demand drives average rents rises across the city
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The rise of the rental market in Glasgow 
has been pronounced over the past 4 
years, with rents c.20% higher now than 
at the start of 2014. The increasing 
proportion of society making their 
home in the Private Rental Sector 
(PRS), rather than owner occupation, 
combined with low supply in the cities, is 
supporting this upturn in rental values. 

A measure of this demand is the time it 
takes for a property to be let. Between 
2009 and 2013, this time was routinely 
around 40 days for an apartment in 
Glasgow. Since 2013, this number has 
been falling, with it now taking almost 
half the time to secure a tenant. The 
combination of strong demand and the 
long-term shift in tenure is one of the 
reasons that Build to Rent investors 
are now entering the rental sector in 
Glasgow to meet this demand.   2008      2009       2010       2011     2012        2013       2014      2015      2016      2017
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Rettie & Co.

New Build 

The Arrival of Build to Rent 
Build to Rent (BTR)  has been the 
much touted solution to the housing 
shortage, with its potential to deliver 
high quality, modern urban living 
accessible to a generation unable, 
or preferring not, to become home 
owners. 

However, while the advantages of BTR 
have been experienced elsewhere in 
the UK, it is only now in Scotland that 
plans for a substantial supply of units 
in this tenure is come to fruition. And 
they are concentrated in Glasgow. With 
four major schemes at Candleriggs, 
The Merchant City, Holland Park and 
Central Quay now progressing, there is 
a potential of c.1,800 BTR units planned 
for the city.  This equals 45% of the 
Scottish BTR pipeline. At a time when 
the traditional rental sector is seeing 
supply drop, and demand rise, the 
delivery of the BTR tenure is an exciting 
step for the city. 

Glasgow has the greatest pipeline of BTR supply planned in Scotland
Count of BTR Units by City

Count of BTR Units by Stage
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Despite housebuilding being at its 
highest level in 10 years, new home 
completions in Glasgow remain -66% 
down on 2007/08 levels. This is despite 
the fact social house building is above 
2007/08 levels.

This dynamic is showing two key 
trends that are shaping the market. 
The first is that Glasgow regeneration 
schemes have been responsible for 
the majority of new homes being 
delivered in the city and this is shaping 
the neighbouring areas. Schemes 
such as the East End Regeneration 
for the Commonwealth Games 
and the Lauriston Transformational 
Regeneration Area (TRA), are providing 
a market in the city for people priced 
out of other areas.

The second trend has been for 
affordable family housing in the 
commuter ring around Glasgow. These 
developments often deliver homes at 
affordable prices, within easy access of 
the main arterial routes.  

Finally, the City Centre and Merchant 
City have a number of schemes 
about to start, or progressing through 
planning, which look set to give these 
areas a new residential vibrancy. 

Developments launched in past 2 years by total number of units
Housebuilding has focused in the commuter ring around Glasgow

Distribution of sales by £/sqft bracket and percentage of sales
The majority of developments occurs under £230/sqft
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Rettie & Co.

The Glasgow Team

Jamie Osborne
Glasgow West End
0141 341 6000 
jamie.osborne@rettie.co.uk

Maitland Walker
Glasgow West End
0141 341 6000 
maitland.walker@rettie.co.uk

Lisa Pitchers
Glasgow City
0141 471 6700 
lisa.pitchers@rettie.co.uk

James Durward
Bearsden
0141 943 3150 
james.durward@rettie.co.uk

Alison Anderson
Newton Mearns
0141 639 1999 
alison.anderson@rettie.co.uk

Grace Reilly
Glasgow Lettings
0141 248 4160 
grace.reilly@rettie.co.uk

Richard Lonsdale
Glasgow City
0141 341 6000 
richard.lonsdale@rettie.co.uk

Jonathan Riley
Glasgow Shawlands
0141 639 1999 
jonathan.riley@rettie.co.uk

John McDiarmid
Newton Mearns
0141 639 1999 
john.mcdiarmid@rettie.co.uk

Siobhan Cox
Bearsden
0141 943 3150 
siobhan.cox@rettie.co.uk

Karen Crocket
Glasgow Lettings
0141 223 7885 
karen.crockett@rettie.co.uk

Shannon McBride
Glasgow Shawlands
0141 406 4999 
shannon.mcbride@rettie.co.uk

Victoria Park Gardens South
Broomhill
Offers Over £510,000
4 Beds, 1-2 Reception

Roman Court
Bearsden
Offers Over £1,175,000
5 Beds, 4 Reception

107 Dowanhill Street
Dowanhill
Offers Over £775,000
4 Beds, 3 Reception

The Grange, 33 Langside Drive
Newlands
Offers Over £675,000
5 Beds, 4 Reception

6 Saint Vigeans Place
Newton Mearns
Offers Over £325,000
5 Beds, 1-2 Reception

4 Park Gate
The Park
Offer Over £585,000
3 Beds, 1 Reception

Ledcameroch House
Bearsden

The Havelock
Dowanhill

Camstradden Gardens
Bearsden
Guide Price £1,000,000
4 Beds, 3 Reception

Prices from £540,000
Apartments

Prices from £550,000
Pendhouse & 3 Bed Homes

Riverwood, Craigdhu Road
Milngavie
Prices from £189,000
Retirement Living

190 West George Street
Glasgow City Centre
Offers Over £359,000
4 Beds, 1 Reception

1372 Pollocshaws Road
Shawlands
Offers Over £325,000
3 Beds, 2 Reception
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