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Winkworth  
a British icon
Winkworth is truly a British icon. We have 
been at the heart of the London property 
market for 176 years and have sold 
thousands and thousands of beautiful 
homes throughout the Capital and beyond.

We began selling exclusive London and 
country property in 1835. Our original Head 
Office was based in Curzon Street in Mayfair, 
with a country office in Brighton. Our main 
business involved selling residential property 
to an exclusive client list and letting houses 
in Mayfair to the gentry for the season.

For almost 150 years, Winkworth continued 
to operate as a small, boutique London 
agent. Then, in 1981, Winkworth began an 
expansion programme that resulted in the 
comprehensive network of offices you can 
see today. 

Winkworth continues to go from 
strength-to-strength, with an expansive 
network of 95 independently owned and 
operated offices. 60 offices are located in 
London alone and there are established 
country offices across England. 

Expansion into exclusive international 
markets has moved at pace in recent years 

and we now have a presence in France, 
Portugal, Italy, Switzerland, Hong Kong  
and China. 

Winkworth is an AIM listed company  
(AIM is the international market for 
growing companies trading on the  
London Stock Exchange) and every  
single Winkworth office is owned by  
an independent agent/proprietor whose 
market expertise and understanding of 
their local area is unsurpassed.   

Although many things have changed over 
the years, we are still very proud of our rich 
heritage. We still remain at the heart of the 
London market, and when you work with 
one of our branches you still get the 
excellent personal service you would have 
received from our very first Curzon Street 
branch. Property is, and will remain to be,  
in our DNA.



Newbury

Our far reaching network
We offer a unique service to our clients. Every branch  
of Winkworth is independently owned, so you get a 
completely personalised and local service. However, 
because your local branch is backed by the combined 
strength of the Winkworth national network, you get  
the best of both worlds.  

Of course, being part of a huge network is pointless  
unless its used effectively. The key to our success is  
that all of our offices work closely together. They share 
knowledge and have access to a huge database of  
potential buyers and tenants. 

Therefore, when you sell your property through your local 
Winkworth office, you are only, metaphorically speaking,  
at the tip of the iceberg. Underneath, your property could 
be seen by the thousands of people registered around 
London, throughout the south of England and further 
afield across the globe.

Because every office is independently owned, it is run by  
a team of local property experts. Many Winkworth estate 
agents have been in their area for over 20 years and are 
active members of their local community.

London 
CentraL

London 
east

London 
north

LInCoLnshIre

London 
south

hampshIre

surrey

north somerset 

dorset
devon

BerkshIre

WILtshIre

oxfordshIre

BuCkInghamshIre

northamptonshIre 

nottInghamshIre

London 
West

yorkshIre

Clerkenwell & City
kensington
knightsbridge
notting hill
paddington & Bayswater
pimlico & Westminster
south kensington
st John’s Wood
West end

Bow
hackney
shoreditch
south Woodford & Wanstead
stratford
Walthamstow

Barnet
Borehamwood & elstree
Crouch end
finchley
golders green
harringay
harrow
hendon
highbury
highgate
Islington
kentish town
palmers green
totteridge & Whetstone 
Willesden

Bourne
grantham
Lincoln
sleaford

Barnes
Battersea

Beckenham
Blackheath

Cheam
Chislehurst

Clapham
Crystal palace 

dulwich
forest hill
herne hill

kennington
new Cross

putney
richmond

southfields
streatham

surrey Quays
tooting

West norwood
Wimbledon

Worcester park

Basingstoke
petersfield 

romsey
Winchester

farnham
Weybridge

Bath

newbury

devizes

oxford

Chalfont & gerrards Cross

Chiswick
ealing & acton

fulham
fulham & parsons green

hammersmith
north kensington

shepherd’s Bush 

Chapeltown
hillsborough

newark

northampton

sWItzerLand

hong kong

ChIna

east sussex

portugaL franCe

ItaLy

CamBrIdgeshIre

West sussex 

kent

Brighton & hove
Lewes

Canterbury
tunbridge Wells

market deeping

Worthing

alijezur 
Carvoeiro
praia da Luz/Lagos

La garde-freinet
Loire

Canford Cliffs
highcliffe

penn hill
southbourne
Westbourne

exeter



Our services

What you can expect from Winkworth  

The Winkworth guide 
to selling your property

Winkworth offer a diverse range of property 
services to its clients. These vary from buying, 
acquisition, letting, lettings management 
and property management. Our international 
and country properties departments have 
also gone from strength to strength.

Since 2001, Winkworth has been 
facilitating the sale and purchase of 
exclusive homes across the continent and 
beyond. Our comprehensive service 

We know that many of our clients have 
bought and sold several properties. 
However, for those that havent, weve  
put together a quick guide to selling  
your property.  

Selling can be very stressful. The best 
way to reduce the pressure is to use an 
experienced and professional local estate 
agent who can provide you with an 
excellent service across a range of areas. 
Here are some of the key things to look 
out for when choosing your estate agent

The Winkworth service is personalised to your needs. Your Winkworth 
estate agent will do their best to fit in with your timescales and 
tailor-make a unique marketing package for your property.

Every Winkworth office advertises in key local publications and 
advertising opportunities exist in some of the most high-profile 
publications in the UK for suitable properties, including Country 
Life, the Sunday Times and the Financial Times.

PR is a very important part of any marketing plan and our 
centralised PR department works hard to achieve high-profile 
coverage for the properties we are marketing across a broad range 
of media such as television, radio, print and online.

Launched in 1998, winkworth.co.uk was one of the first property 
websites. Over the last decade the website has continually evolved 
and become a valuable resource for anyone looking to buy or rent 
property. Every property has a page on our website, which can 
include detailed property descriptions, multiple photographs, 
location maps, video tours and floor plans. 

includes helping UK buyers to find homes 
abroad, marketing international properties, 
international property search, providing 
guidance on the nuances of the 
international market, managing the 
negotiation and sales process between  
the buyer and international agents and 
coordinating viewings for international 
buyers (accompanied when required). 

We have, of course been selling fine 

The Winkworth Academy
Winkworth proprietors and their staff have 
unlimited access to our comprehensive 
in-house training courses. This ensures they 
are supported in meeting the very high 
standards expected from all those who 
represent Winkworth.

The Winkworth Training Academy offers a 
variety of industry-specific courses that 
cater for all levels of expertise, from basic 
foundations skills, to essential law and 
compliance, to how to manage a team of 

a ComprehensIve 
marketIng pLan

a good WeBsIte 
consistently receives a high volume of visits.

exposure on the top property  
WeB portaLs

natIonaL and LoCaL advertIsIng 

hIgh QuaLIty property detaILs 
including multiple photographs and floor 
plans and a wide network of offices, 
generating fresh property enquiries daily.  

a reaLIstIC and 
professIonaL evaLuatIon

don’t automatICaLLy go for the estate 
agent that gIves you the hIghest 
evaLuatIon 
this may just be a tactic to get your business.

aLWays ask for evIdenCe of sImILar  
propertIes an agent has soLd. 

don’t use fees as deCIdIng faCtor 
the agent’s fee will be a percentage of the 
actual selling price, so it is in their interest to 
get the best price they can for you. however, 
fees vary widely. Just because an agent 
offers a low fee, you won’t necessarily be 
getting good value – it depends what they 
do for you.

a WeLCome envIronment

Is there a Buzz amongst the staff? 

Is the offICe WeLComIng? 

are you greeted When you WaLk In? 

hoW WeLL are propertIes 
dIspLayed? 

The costs to consider 
when selling your home

TYPES OF INSTRUCTIONS

LEgAL PREPARATIONS FOR 
SELLINg YOUR HOMEThe costs involved in selling your 

property depend on many factors, 
such as the value of the property and 
the complexity of the transaction. 
However, here is a quick check-list of 
the costs involved in selling your home:

■ estate agents fees
■ ConveyanCIng fees
■ epC Costs
■ removaL Costs

There are four types of instructions or 
agreements available when selling your home. 

■ soLe agenCy  this is when you employ 
the services of one agent only to act on your 
behalf, usually for a minimum period of 12 
weeks for a set fee.  This type of agreement 
allows for a greater degree of continuity, 
enabling the estate agent to plan and 
monitor a complete marketing strategy for 
your property. Using a sole agent implies also 
that the property is fresh to the market and 
therefore a more desirable prospect for 
potential applicants. 

■ JoInt soLe agenCy  this involves two 
agents selling your property. The agents 
agree to split the fee on the sale of the 
property with the agent that ultimately sells 
the property getting a higher percentage.

■ soLe seLLIng rIghts  this agreement 
is when an appointed selling agent will be 
entitled to a fee even if you sell your property 
privately or through another agent, 
regardless of how long it takes to sell.

■ muLtIpLe agents  this is when you 
employ the services of several agents.  The 
agent that sells the property takes the whole fee.

ConveyanCIng
We recommend a conveyancing solicitor  
is instructed to prepare the necessary 
documentation needed to complete the sale 
of your property.  This will include searches 
to check the title deeds, any planned works 
in the area that may impact on your 
property, boundaries and legal or planned 
restrictions.  If you are selling, your 
conveyancer will check all the details of  
the contract and take charge of any 
negotiations on your behalf. 

energy performanCe CertIfICate
Any property that is openly marketed is 
required by law to have an EPC which 
provides information on the propertys 
energy efficiency and will calculate ways in 
which this can be improved upon.  The EPC 
should be commissioned by the vendor 
before the property is marketed or before 
entering into a contract to sell and will be 
valid for 10 years.  The cost for producing  
the EPC is £75 + VAT and can be arranged 
through one of Winkworths recommended 
EPC providers.

money LaunderIng reguLatIons
In order to comply with the money 
laundering Regulations 2003, we are legally 
obliged to ensure that all of our clients 
provide us with two forms of identity.  
Corporate bodies and Trustees are also 
obliged to provide us with this information.

people. These bespoke courses have  
been developed by industry experts for  
the Winkworth Training Academy and they 
are delivered by independent trainers with 
decades of hands-on experience, within the 
property sector.

What does this mean for you? You can rest 
assured that you are dealing with 
experienced and skilled professionals who 
are at the cutting edge of all the latest 
developments in the property industry.  

country homes for many years. However, 
our country homes department in central 
London is unrivalled in its expertise. The 
London team work closely with our regional 
offices to ensure that anyone selling a 
country house benefits from exposure to a 
local, national and international audience. 

In short, whatever your property needs, 
Winkworth are in a strong position to help. 

When you have signed the agreement with your Winkworth  
agent, the marketing campaign for your property starts almost 
immediately, and most properties are usually online within  
24 hours once photographs have been taken.




